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WANTS MORE SPEED IN 
WAR RISK BUREAU 


Merchants’ Association of New York 
Complains to Director William 
C. De Lanoy 
CERTIFICATES SLOWLY 


ISSUED 
Export Shippers Favor Private Compa- 
nies Because of Delay in War 

Risk Bureau 

At the instance of some of the 
bers of the Merchants’ 
New York who have been 
ernment War 
has written to 
the 
greater 


mem- 
Association of 
using Gov- 
Risk Insurance the Asso- 
William C. De 
War 
promptitude in 


ciation 
Lanoy, director of Bureau of 
Risk, urging 
the issuance of 

The letter to 
is signed on behalf of 


insurance certificates. 
Mr. De Lanoy, 


the 


which 
Association 


by Mr. S. C. Mead, its secretary, reads 
as follows: 

“The attention of the Merchants’ 
Association of New York has been 
brought by shippers to the fact that 
although the rates of the Government 
War Risk Insurance Bureau are in 
many instances lower than the rates 
of insurance companies, nevertheless 
export merchants are often forced to 
pay the higher rates of private com- 


the which is 
experienced in obtaining the 
insurance certificates from the 
of War Risk Insurance. 
Freight Charges Important 

“You are of course well aware of the 
fact that under present circumstances 
freight charges constitute an important 
part in making up the total value of 
the shipment and that these charges 
can be ascertained only after the ship- 
ping clerk of the steamer has issued 
the proper certificates, the vessel fre- 
quently sailing within a few hours, or 
a day or two, after the total value of 
the consignment has been determined, 
thereby leaving a short time in which 
to apply to the underwriters, or the 
Governmental Department, for insur 
ance certificates. 

Certificates Delayed 

“It is of course necessary to have 
this insurance certificate attached to 
the bills of lading, in many cases the 
transaction being completed by a sight 
draft on the receiver which must leave 


panies because of delay 
necessary 
Bureau 


New York at about the same time that 
the steamer sails, so as to reach the 
(Continued on page 20) 
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Conflagration Proof 


THE HOME 
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Underwriting Capacity Second to None 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Haii, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 
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North British & Mercantile Ins. Co., 76 William St., N. Y. 














A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


(Organized 1867) 

All previous records broken during 
tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 

MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 
addressing: 


1917. Substan- 
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ANTI-SOCIALISM AD 


NEWSPAPER’S OWN 


Insurance Men Did Not Insert Page 
Space in the New York 
“Commercial” 
INDIVIDUAL THRIFT PLEA 


Unsigned Publicity | Caused Much Talk 
in Underwriting Circles as to 
Authorship 
What looked to be 
New York 
morning of this w 
type, “Socialism Would 
Insurance,” 


ad in the 

Monday 
captioned in big 
Abolish Private 
with the 


a page 


“Commercial,” on 


ek, 


and concluding 


phrase, “Stop Socialism At Our Gates,” 
caused widespread comment in under 
writing circles. The argument present- 
ed, appearing at this time when there 
is so much comment about encroach- 
ments upon insurance, was not so in 
teresting in itself as was the question: 
Who composed and authorized its in 
sertion? The page display was not 
signed. 

At Cleveland last month fire agents 
passed resolutions against socialistic 


encroachments on their business. At 


the Hotel Astor a few days ago a meet- 
ing of some company oflicials discussed 
the question, but the “Commercial’s” 
spread had more life insurance an- 
hie than anything else Inasmuch as 
the life insurance interests are not 
running page ads about the so-called 
perils of socialism, there was consider 
able mystery as to the sponsor of the 
ad., which had in it at least one mis 
tuke: the statement that there are 16, 
000,000 life insurance policies in force 
in this country. Two companies carry 
twice that number between them, 
Paper’s Own Idea 

Upon inquiry at the office of the New 
York “Commercial” it was learned by 
The EKastern Underwriter that the ad 
vertisement originated in the office of 


that publication and the copy was writ- 


ten by a member of the staff. A rep- 
resentative of The New York “Com- 
mercial” said that this was one of a 
series of page “editorials” that were be 
ing run by the paper itself “in the in- 
terests of various branches of busi 
ness,” aS different situations appealed 
to that newspaper 
The advertisement follows: 


Socialism Would Abolish Private 
Insurance 


women and 
tly sav 


that the 
caTnes 


It is 
men ot 


important 
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eee 

















2 


THE EASTERN 


UNDERWRITER 


October 4, 1918 





ing money, week after week, to pay pre- 
miums on insurance, should know that 
one of the ulterior objects of Socialism 
is to abolish private insurance com- 
panies. 

This is in line with their efforts to 
do away with private ownership of 
farms, homes and business enterprises. 
The chief principle of the Socialists is 
to destroy individual ewfort. They seek 
to make all mankind as near alike as 
so many bricks or so many drops of 
water. This conception of humanity is 
based upon the survival of the unfit 
rather than the survival of the fittest. 
Socialists are natural-born haters of 
competition. They realize that where 
one man’s brains and muscle are pit- 
ted against another’s, the earnest, 
steady, vigorous worker will succeed in 
greater measure than the slacker. 

So Socialism tears down the temple 
of success and seeks to keep everybody 
on a level of mediocrity. 

Insurance Values to Vanish 


There are more than sixteen millions 
of life insurance policies in force in 
the United States. They represent the 
forethought of husbands, fathers and 
scns who have looked into the future 
and have taken the necessary steps to 
provide for their dependents. The So- 
cialists come forward with the bland 
statement that “Society as a whole 
will take care of the individual.” This 
never has been the case and never will 
be the case so long aS human beings 
are prompted by the same impulses 
that they were born with and have ex- 
hibited up to the present day. 

Old age has never been safe except 
in civilized communities. In all savage 
tribes and nations that have multiplied 
by retaining their savage instincts, the 
decrepit and aged have been summarily 
removed. In some instances old men 
and women have been officially slain; 
in others they were driven outside o? 
the tribal territory and left to starve. 

Yet Socialism would picture a state 
where old age would be protected. No 
definite programme for the care of the 
old is advanced by Socialists and the 
only action which they take is a direct 
blow against the welfare of the thrifty. 


Present Safeguards Based on Individual 
Thrift 


It is only through insurance, whether 
governmental, state, or insurance paid 
for by the individual, that the future 
can be safeguarded. It is well for all 
who have ever paid a dollar of premium 
to remember that the hand of the So- 
cialist is raised against the individual 
as well as against the “capitalistic 
class.” 

To the radical Socialist, I. W. W. 
seditionists, and to all who, under one 
name or another, seek to destroy ex- 
isting social conditions, that man is a 
capitalist whe has any material wealth 
either in money, land or personal pos- 
sessions. 

The life insurance policy is a tan- 
gible and definite form of wealth, and 
ae such is made a target by Socialists. 

Since hundreds of millions of dollars 
of insurance money has been put into 
the war through the purchase of Lib- 
erty Bonds, German agitators have been 
especially active in trying to destroy 
the integrity of American insurance 
companies. It is only another of the 
almost endless manifestations of the 
“Made in Germany Socialistic Propa- 
ganda.” 

Stop Socialism at our gates! 

MACFARLANE TO TALK 

The fall meeting of the American In- 
stitute of Actuaries will be held in St. 
Louis, Mo., on Thursday and Friday, 
November 7th and 8th. 

The program will be devoted chiefly 
to discussions of administrative and 
technical problems. It has been an- 
nounced that William Macfarlane, ac- 
tuary of the War Risk Bureau, Wash- 
ington, PD. C., will be present and that 
he will be pleased to answer questions 
relative to business with the Bureau. 
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CAPT. WILLIAM M. BUNTING DEAD 





General Agent Penn Mutual Life in 
Boston Contracted Pneumonia 
Following Influenza 





The influenza epidemic which has 
been raging in particularly virulent 
form in Massachusetts, claimed a for- 
mer well-known insurance man as a 
victim when Captain William Morton 
Bunting died at Camp Devens. Cap- 
tain Bunting is a member of the firm of 
Plympton & Bunting, general agents of 
the Penn Mutual Life. He was on the 
staff of Gen. H. P. McCain, command- 
er of the Twelfth Division. At one 
time he was vice-president of the Bos- 
ton Life Underwriters’ Association. 


TO BE TRIED THIS MONTH 

The criminal cases against the Birds- 
eyes, father and son, growing out of 
the Pittsburgh Life & Trust proceed- 
ings, will be tried this month. 





LOSES FOUR MEN 





Former Representatives of the Equit- 


able Life Assurance Society Die in 
the Service 





Four representatives of the Equitable 
Life Assurance Society have given 
their lives in the fight for the world’s 


civilization. 


The death is announced of Lieut. 
Willard T. Lusk, agency manager at 
Milwaukee. He was one of the first 
to respond to the call and after duty 
at a training camp was graduated with 
the rank of Lieutenant of infantry. 
Soon thereafter he sailed for France. 


The first Equitable man to die in the 
service was Arthur Myers, Ford agency, 
New York, who went down with the 
“City of Athens.” A. M. Ellett, of the 
Sedalia (Mo.,) agency, a captain, was 


another to meet the higher call. 
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DO YOU READ 


? 


a ADVERTISEMENTS '_  e@ 


Once in a while it pays a man to read an advertise- 


ment. 


For instance, do you know why the $24,- 
816,657.00 of new business paid for in 1917 


by the fieldmen of 


THE GUARDIAN LIFE 
INSURANCE COMPANY OF AMERICA 


exceeded by $3,751,129.00 the largest amount 
paid for in any other year since the Company 
was organized in 1860? 


Do you know why very few men who can 
make a living selling life insurance leave 


this Company? 


The answers to these 


questions will be of great 


value to the man who wishes to form a connection 


with 


A Growing Company For Growing Men 





For a direct Agency Connection address: 


T. LOUIS HANSEN, Vice-Prest & Agency Manager 


50 Union Square 





NEW YORK, N. Y. 





















Divide Work of 
Late G. B. Johnson 


BAKER AGENCY SUPERINTENDE’T 


Moore to Assist Him—Collins Super- 
intendent of Field Service—Beckett 
a Vice-President 


President Cochran, of the Pacific 
Mutual, has announced home office 
changes that have been made follow- 
ing the death in this city of Vice-Presi- 
dent Gail B. Johnson: 

“We have provided for Mr. John- 
son’s work by dividing it up among sev- 
eral of our present officers. Lee A. 
Phillips, as vice-president and _ treas- 
urer, will continue as head of the in- 
vestment department, which he has 
managed so successfully for several 
years. His extensive experience and 
unusual ability in financial matters are 
well known. Vice-President Danford 
M. Baker, who has been engaged in 
agency work for both departments 
with such marked success ever since 
his coming with this Company, has 
been appointed to take charge of 
agency matters for both the Life and 
Accident Departments, and will also 
have the title of Superintendent of 
Agencies. He will be assisted in these 
duties in both departments by C. I. D. 
Moore, our present secretary, with the 
title of Secretary and Assistant Su- 
perintendent of Agencies. Mr. Moore 
is well known to you all, and especial- 
ly to those engaged in agency work. 
Vice-President Rich J. Mier will con- 
tinue his duties with the Accident De- 
partment as heretofore. Vice-Presi- 
dent and General Counsel W. H. Davis, 
has been elected a member of the 
Executive Committee of the Board of 
Directors, in place of Mr. Johnson. Dr. 
W. W. Beckett has been elected a vice- 
president, and will continue in charge 
of the Medical Department. 

“Secretary Moore will be relieved 
of some of his secretarial duties by As- 
sistant Secretary Stanley F. McClung. 
Assistant Secretary Harry E. Moore 
will continue his present duties as man- 
ager of the Life Department home of- 
fice force. Secretary Moore will con- 
tinue as editor of the ‘Pacific Mutual 
News,’ but will relinquish his title of 
Superintendent of Field Service Depart- 
ment to James L. Collins, who has 
been the assistant superintendent of 
that department. Mr. Collins in addi- 
tion to assisting in editing the ‘News’ 
will have charge of the school for sales- 
men, canvassing literature for use in 
the field and such other matters as na- 
turally come under the jurisdiction of 
the Field Service Department, and will 
assist in agency work out in the field 
under Vice-President Baker’s  direc- 
tion.” 


A WORD ABOUT BOREDOM 





Agent W. S. Blizzard, New York, Puts 
Foolish Idea in Heads of 
Prospects 





W. S. Blizzard, of 115 Broadway, 
whose literature says he represents the 
Aetna, Berkshire, Columbian National, 
Connecticut General, John Hancock, 
Massachusetts Mutual, National Life, 
Mutual Life, Penn Mutual, Prudential, 
State Mutual, Travelers and Union 
Central—a great aggregation of com- 
panies to have on any man’s letter 
head, is sending a letter to prospects 
offering insurance, and concluding with 
this statement: 

“A request for information will be 
treated in strict confidence; further- 
more, you are assured that you will 
not be bored by repeated calls by any 
representative of my office.” 

This paragraph is in poor taste. A 
prospect should not be told that the 
visit of a life insurance man may bore 
him; and furthermore it is a reflection 
upon the men in Mr. Blizzard's office 
as he should employ men who calling 
ever so often will never bore the man 
they interview. 




















October 4, 1918 


THE EASTERN 


UNDERWRITER 





Companies Make Big 
Loan Subscriptions 


FIRST TO BUY BIG BONDS 


Allotment for Insurance $127,000,000— 
D. P. Kingsley and E. G. Snow 
Are Chairmen 


The response of the insurance com- 
panies and insurance agents to the 
Fourth Liberty Loan call for service 
was spontaneous, instant and tremen- 
dous. The first subscriptions announced 
by the daily papers were those of the 


life insurance companies. The Rain- 
bow Division (downtown New York 


salesmanship division) showed what it 
thought of insurance by awarding it 
an allotment of $127,000,000. This was 
far in excess of any other business or 
trade. 

Among the first of the subscriptions 
announced were The Prudential, $30,- 


000,000; Metropolitan Life, $25,000,000; 
New York Life, $25,000,000; Equitable 
Life, $20,000,000; Travelers, $6,300,000. 


The Penn Mutual subscribed $3,500,000. 
The Union Central, which allotted $1,- 
000,000 to agency managers in different 
sections, subscribed $150,000 here 
through Charles B. Knight. The New 
ingland Mutual and some other com- 
panies also subscribed large sums 
through different general agencies. 
At a meeting of division and section 
heads in the home office of the Met- 
ropolitan the day before the present 
drive opened, Vice-President Fiske ad- 
dressed about 800 of the Company’s 
home office staff on the selling of these 
bonds. Calling attention to the fact 
that the Company had already sold 
about $75,000,000 worth of War Sav- 
ings Stamps, Mr. Fiske urged that the 
principal patriotic activity of the home 
office staff during the drive be the sell- 
ing of bonds. For this purpose an or- 
ganization was completed which is 
headed by Assistant Secretary Rich- 
ardson. He has taken over bodily the 
seven battalions organized last Febru- 
ary for the sale of War Savings Stamps 
by the home office. Application blanks 
have been distributed to the entire 
staff of the home office and there will 
be the same rivalry in the selling of 
the bonds which contributed so much 
to the successful sale of War Savings 
Stamps by the home office force. The 
minimum quota outlined by Mr. Rich- 
ardson is five subscribers for each of 
the Metropolitan home office staff. 








PROMINENT MEN JOIN MISSOURI 
STATE BOARD 


The Missouri State Life, 
meeting, September 27th, 
new members on the Board of 


at a Board 
elected ‘six 
Direc- 


tors, as follows: W. Frank Carter, 
vice-president, Mercantile Trust Com- 
pany; David C. Biggs, treasurer, In- 


ternational Shoe Company; George H. 
Williams, of Bryan, Williams & Cave; 


Robert McKittrick Jones, president, 
Robert McKittrick Jones & Co.; Eu- 


gene H. Angert, director, Third Na- 
tional Bank; James C. Jones, president, 
Missouri Bar Association. 

The six new members represent 
some of the strongest financial institu- 
tions in St. Louis. They have become 
associated with the company to pre- 
vent its reinsurance by any other com- 
pany and its loss of identity, and to 
assure that the company will be con- 
tinued as in the past, as the Missouri 
State Life Insurance Company, and as 
one of the most progressive and suc- 
cessful life insurance companies. 

The first official act of the new Board 
was to subscribe $1,000,000 to the 4th 
Liberty Loan. This was the first and 
the largest amount subscribed by any 
concern in the City of St. Louis and 
is one-seventy-fifth of the quota as- 
signed to the St. Louis District. 








LIFE INSURANCE SALESMANSHIP 





EASTERN 


@ Your agents should read the 1918 Life Insurance 
Salesmanship Edition of The Eastern Underwriter 
containing practical sales experiences told by the 
agents who had same. We have a limited supply of this 
edition on hand for distribution. Orders for same will 
be promptly filled while they last at 25 cents a copy. 


THE 


UNDERWRITER CO. 
105 William Street, NEW YORK 




















Prudential Agents to 
Sell $100,000,000 Bonds 


DUFFIELD ON SPEAKING TRIPS 
First Rally of Agents Held on Saturday 
in Philadelphia—Former 
Governor Talks 





At a rally of agents of The Pruden- 
tial, held in Philadeiphia on Saturday 
of last week, the announcement was 
made by Vice-President Duffield that 
The Prudential has set its Liberty Loan 
goal at $100,000,000, and agents repre- 


senting Eastern Pennsylvania and 
Southern New Jersey expect to sell 
$5,000,000 worth of bonds. Vice-Presi- 


Duffield, accompanied by Harve2y 
is now on a speaking trip in 
At the same 


dent 
Thomas, 
the interest of the loan. 


meeting 


Vice-President Duffield an- 
nounced to the daily papers that ths 
company has subscribed $30,000,000. 
Of this $500,000 will be put through the 
Philadelphia district. 

“This Fourth Liberty Loan is going 
to be a daily test of the patriotism of 
the peoples of the United States,” said 
Mr. Duffield. “It is going to show 
whether America is in this war to win, 
for it is not only on the battlefields 
of France that this war is going to be 
won, but ‘back home’ in secure Amer- 
ica. The money given to this loan 
means the shortening of the casualty 
lists; it means the speediest termina- 
thon of tue war.” 

Former Governor Talks 

Former Governor Stuart, in a tribute 
to the patriotic efforts of the insurance 


men of the country, said if he had an 
army of insurance men helping him 


(Continued on page 9) 








Prudential 


Group 
Policies Sell 





FORREST F. DRYDEN, President 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 








THE 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


Home Office: NEWARK, N. J. 

















Partial Payment 
Liberty Loan Plan 


DETAILS OF AETNA PROPOSITION 





Offered Through Company to All Indus- 
trial Employers and Employees of 
Connecticut 





This is President Bulkeley’s partial 
payment plan offered through the Aet- 
na Life Insurance Company to all in- 
dustrial employers 
Connecticut Fourth 


and employees of 
Liberty Loan: 

Gentlemen: In view of the pleasant 
relations existing and the co-operation 
received from manufacturers and oth- 
ers whose employees subscribed to the 
First, Second and Third Liberty Loans 
on the Aetna Life Insurance Company 
partial payment plan, we will be pleased 
to accept from your employees sub- 
scriptions to the Fourth Liberty Loan 
on the same terms we 
in previous loans. 

The subscription is to 
through the employer, who will for- 
ward it to the Aetna Life Insurance 
Company and who will also collect and 


have offered 


be made 


forward the partial payments as fol- 
lows: 

2 per cent.—To be forwarded with 
subscriptions 

3 per cent.—First of November. 

5 per cent.—First of each month 


thereafter until subscriptions are paid. 

We to purchase bonds to the amount 
of the subscription, but not exceeding 
$1,000 for any one individual. 

To all subscribers who are now mak- 
ing payment through the Aetna Life 
partial payment plan on the First 
Liberty Loan and who avail themselves 
of this offer in the Fourth Liberty Loan 
the privilege will be extended to defer 
until the month of February the first 
regular monthly payment on the Fourth 
Liberty Loan. At that time all pay- 
ments ‘on the First Liberty Loan will 
have matured and the opportunity given 
to make subscriptions to the Fourth 
Liberty Loan without increased month- 
ly payments. 

Delivery of the bonds will be made 
at any time on payment of the balance 
due with accrued interest, and the com- 
pany will allow interest at 414 per cent. 
on the partial payments. Adjustment 
of interest will be made at the time 
the final payments are made. 

To put this plan in operation it will 
be necessary for any corporation whose 
employees desire to avail themselves 
of this proposition to make application 
to the Aetna Life Insurance Company, 
giving a list of such employees as de- 


sire to subscribe, with the amounts 
set against their names, and agreeing 
to collect and forward this company 


not later than the 10th of each month 


the amount collected from each sub- 
scriber. 
The Aetna Life Insurance Company 


makes this offer to the industrial men 
and women of Connecticut, hoping to 
enable many to subscribe to the loan 
who would otherwise be unable to do 
so and to assist others to take larger 


amounts than they would feel war- 
ranted in taking without some such 
easy method of payment. 

Bonds will be coupon in form, and 


in denominations of $50, $100, $500 and 
$1,000. 

All subscriptions accepted from towns 
in the State of Connecticut will be 
carefully allotted to the locality from 
which they are obtained, or, in other 
words, your town will have full credit 
for all such subscriptions. 

As the campaign closes October 19, 
1918, it will be necessary for you to 
act with promptness, if interested, and 
we hope you will be. All necessary 
blanks will be sent to you on request. 
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G. M. Parks’ Plea 
For Small Policies 
LATER THEY BECOME BIG ONES 
Leading Producer of Massachusetts 
Mutual Tells Some of His Experi- 
ences—A Remarkable Agent 
George M. Parks, of Providence, is 
one of the leading life insurance agents 
of the country. It is extremely diffi- 
cult to persuade him to make a speech, 
but at the last convention of the Massa- 


chusetts Mutual Life agents he con- 
sented to tell of some of his experi- 
ences. From his remarks it will be 


seen that he is a great believer in the 
small policy. He would rather begin 
with a small policy and then work up. 


During the year ending June 1, 1918, 
Mr. Parks wrote $2,464,761. He said 
in part: 
A Thought For Beginners 
“T know that all of you don't want 


to talk corporation insurance and taxes, 
because there are lots and lots of young 


beginners. I just want to pass out this 


little thought which occurred to me. 
A friend said to me: ‘George, what 
do you write, just $10,000 cases and 


from there up to $50,000?’ Think of it 
$10,000 and from there up to $50,000? 
make to you. 


I have a confession to 


Of all the business I have written, I 
dare say I have never, in my whole 
career, written twenty $50,000 cases. 


I have written one hundred and eight 
men who have our limit of $50,000, but 
eighty-five per cent. or ninety per cent. 
of them are policyholders who began 
in a small way. And I have the satis- 
faction of saying this, that in the Y. 
M. C. A. work in France today there 
is a policyholder who twenty years ago 
took out a little policy of $1,000 and 
when he left in July of this year to 
do Y. M. C. A. work, which lots of us 
boys should be doing, he carried $53,- 
000 on his life in the Massachusetts 
Mutual, every dollar of it old enough 
so that the war permit does not affect 
it. 

“T want to emphasize to you that the 
life insurance man and the life insur- 
ance woman cannot afford to be a snob. 


We cannot say that we only write 
$10,000 and up to $50,000 and would 
not look at a $1,000 policyholder. My 


friends, the $1,000 policyholder today, 


next year may be the $50,000 or the 
$100,000 policyholder. Keep that in 
mina, because the finest business in 


any agency and the finest business that 
any of us write is the satisfied policy- 


after policy, in the Company that gives 
to him the best service.” 
Taxation Question 


In discussing the tax question he 
said: 

“In 1917 the taxes of the Federal 
Government were raised one hundred 


per cent., we will say in round figures, 
and I will just briefly outline the situ- 
ation in this way: A man has an es- 
tate of one million dollars,—and we 
have many policyholders on our books 
who have an estate of a million and 
who are making money rapidly in this 
wonderful age. Take it in the State 
of New York. A man has an estate 
of a million. The Federal tax for the 
round numbers would be 


first year in 

$80,000 and must be paid in ready 
money within a year. That is the 
United States Government tax. The 


state law of New York, on top of that, 
assesses a tax equal to $40,000, in round 
figures, so that a man must leave $120,- 
000 ready money to somebody in his 
family to take care of his estate at the 
time of his death; otherwise his per- 
sonal or real estate must be assessed 
and sacrificed at a critical time in order 
to pay the first tax. 
Massachusetts Situation 

“Take it in the State of Massachu- 
setts; $126,000 must be provided inside 
of one year, or nearly $46,000 on top 
of $80,000, in round figures. In my 
own little State, $117,000 must be pro- 
vided, and so IT could go on and men- 
tion the fact that out of the forty-eight 
States, forty-three of them have a di- 
rect State tax on top of that imposed 
by the Federal Government. Every 
State in this Union, with the exception 


of Alabama, Mississippi, South Caro- 
lina, New ‘Mexico, and Florida, have 
State taxes, and those five States I 


understand have bills all ready to file. 
Consequently every one of us life in- 
surance people has a new topic to talk 
about, a topic that never fails to in- 
terest the man or the woman or the 
corporate manager who is making 
money, or anyone who has $10,000 to 
distribute at his death. This is a sub- 
ject that T want you all to think of 
because in these next two years through 
the continuance of this war—and 
though I differ a little with those who 
believe that the war will be over in the 
next year, 1919, I never want to see 
it ended except by our own dictation.” 





R. B. SHERIDAN MEMORIAL 


Agency Supervisor of John S. Tunmore 
Agency Killed in Vesles Valley 
Fighting 





A memorial meeting was held at the 
office of John S. Tunmore, general 


agent of The Provident Life & Trust 
Co. of Phila., 164 Montague Street, 
Brooklyn, N. Y., out of respect to the 


memory of Lieut. Richard B. Sheridan, 





holder who is increased from time to who was agency suporvisor for John 
time and places his insurance, policy §. Tunmore prior to the time he en- 
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Mohawk Cor. Franklin Street, Buffalo, N. Y. 





Life, Sickness 
and Accident 


policies, sold only by the 


Niagara Life Insurance Co. 
(WILLIAM H. CROSBY, President) 
Protects the insured and his 
dependents. 





Live wire reliable agents may 
obtain very favorable 
contracts 





Communicate with 
E. H. PURKRKE 
Vice-Pres’t & Gen’l Manager 
BUFFALO, N. Y. 


tered the training camp at Plattsburg. 

There were present representatives 
from the 149 Broadway, New York, of- 
fice agency of The Provident as well as 
from other companies. Dr. Moor, of 
the Baptist Temple, delivered an ad- 
dress, eulogizing the noble sacrifice 
which Lieut. Sheridan made to his 
country. 

Lieut. Sheridan was one of four 
sons, two of whom are Lieut. Comman- 


ders in the navy, the other having 
been partially crippled through  serv- 
ice on the Mexican. border. He was a 
very able insurance man, having mas- 
tered the technique of the business, 
and was developing into a wonderful 
field man. Lieut. Sheridan was the 


nephew of Colonel Malone of the 23rd, 


and lost his life at Fismes in the Ves- 
les Valley on August 23. He insisted 
on leading his company over the top 


and had reached the German lines. 








More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our. men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 








HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 





The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 

















Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 

















THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 
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N. Y. Life’s $200,000 Club Holds 
Interesting Meeting at New London 


Four Women Members in Attendance—Life Insurance An Essen- 
tial, Not a Luxury, Says Actuary Hunter—Assistant Secretary 


Pierson Describes Different 
politan Gathering. 

The subjoined sidelights on the recent 
meeting of the New York Life’s $200,000 
Club, held in New London, Conn., were 
printed in a Company bulletin to agents: 
with devo- 
The thought 
uppermost in every mind was that our 


was surcharged 
beloved land. 


The air 


tion to Gur 


nation is in a struggle with practically 
all the nations of the civilized world 
tu rescue it from the maw of militarism 
and the tyranny of Prussian autocracy. 

Each session was opened under the 
magnetic leadership of Sol J. Vogel as 
chorus master, with the “Stas Span- 
gled Banner,” punctuated with other 
ynatriotic songs, and the representatives 
of the many different races at the moet- 
ing vied with each othe: in expressions 
of devotion to their, adopted country. 
The gracious offer of May Peterson of 
the Metropolitan Opera Company to 
entertain with a special recital, and 
her charm of manner no less than ner 
golden voice, furnished a_ delightful 
evening. She captivated her auditors 
and Agents’ Counselor Andvews decor- 


ated her with an honorary life mem- 
bership in the club! Another contri 
butor to the sessions’ pleasure was 
Florence Watkins, daughter of Mrs. 
Jennie Watkins, dean of club women 
and for nine years their only repre- 
sentative. Her contralto voice shows 


the improvement of study, to the gzrati- 
fication of her many friends and ad- 
mirers who are delighted at her prog- 
ress. 

A unique 
of four sister 
Watkins of New 


the presence 
members, Mrs. Jennie 
York, Mrs. Alex. Me- 
Coll of Denver, a former president of 
the Hundred Club, Mrs. Grace brum- 
baugh and Miss Alice A. Brown, both 
of Seattle. The ladies added grace 
and inspiration and should prove a 
stimulus to the whole non-club frater- 
nity. ‘The idea that women, each with 
home responsibilities and natural han- 
dicaps that few men have, can wzite 
and pay for over $200,000 while practi- 
cally 4,000 of the sterner 6ex fall into 
second place, is illuminating and most 
suggestive. Many of our 4,000 non-club 
friends will be led to inquire, “What 
is the matter with me?” Give your- 
selves a closer individual inspection. 
If you do, there’ll be a larger growth 
in the clubs next year. 


Officers Present 


from the 
President Kingsley, 
Thos. A. Buckner, Second Vice-Presi- 
dents Walker Buckner and John C, 
McCall, Chief Medical Director Rogers, 
Chief Actuary Hunter, Superintendent 
of Agencies Lindsay, Assistant Secr2 
tary Pierson, Recorder Brasier, Secre- 
tary of the Clubs Dedell, Grenville 
Howard of the “Bulletin,” L. C. Sanford, 
representing the classification commit- 
tee, E. D. Murphy, inquiry and files di- 


feature was 


home office were 
Vice-President 


Present 


vision, Geo. Weinberg (Coxey) of Sec- 
ond Vice-President McCall's office, and 
Jas. J. Hughes, agency department, 


Agents’ Counselovs Pierce, Parker and 
Andrews, and Organizer-at-Large Joseph, 


were also present. The only agency 
man honored with an invitation was 
Roy S. Minier, Montgomery Branch, 


who was the first in all the hundred 
offices on June 24 to reach his branch 
top allotment for the year. 

The meeting was honored by the at- 
tendance of two trustees, Judge Hiram 
R. Steele, member of the Auditing Com- 
mittee and Dean of the Board, and our 


Forms of Insurance—A Cosmo- 


new trustee, Mr. Lawrence Abbott of 
the “Outlook,” who said that three things 
principally impressed him: (1) that 
the company works with the women; 
(2) that it is a great Amevicanization 
institution, evidenced by Russian, 
Cuban, Japanese, Armenian, Syrian and 
Hebrew agents; (3) that it is also a 
patriotic institution in that it is a great 
promoter of thrift, one of the first needs 
of the nation today. 


What Medical 


Chief Medical Director Rogers was 
introduced by Vice-President Buckner 
as “the man who says ‘yes’ or ‘no’ to 
your applications.” The doctor denied 
the soft impeachment. He said that 
risks were not rated at his or any other 
man’s dictum, but only as the result of 
careful statistical study and investiga- 


Director Said 


tion, and according to carefully pre- 
pared standards. It was these alone 
that said “yes” or “no”. He spoke of 


the studies that have been mada in re- 
cent years and that are still being 
made to determine more accurately the 
value of the risks. These were having 
the effect of reducing the number of 
cases in which differences of opinion 
existed between the companies as to 
insurance value of individual lives. Of 
course a fringe of cases will always ve- 
main about which opinions wiii differ. 
It will always happen that some com- 
panies will accept risks that other com- 
panies will reject. 

The doctor pointed out that the strain 
of war activities had affected the med- 


ical department as it has every other 
branch of the company’s service. Ex- 
aminers are overworked and agents in 
the field can render no better service than 
by facilitating with all their power tha 
examiner’s labor. Be careful in mak- 
ing appointments whether at or out- 
side the examiner’s office. A great 
service will thus be rendered both to 
the company and to the examinez. On 
the witness stand the doctor was 
asked about the influence of alcohol 
and tobacco upon insurance risks. He 
said that both were more or less in- 
jurious from a medical] standpoint, al- 
cohol to a much greater degree than to- 
bacco. Indeed the man who uses al- 
cohol to excess from time to time can- 
not be regarded as a standard risk. 
Every agent was ucvged to furnish the 
ccmpany the fullest possible informa- 
tion on this important subject. 


Chief Actuary Hunter Talks 


Mr. Hunter touched on and answered 
inquiries about: (1) tie company’s at- 
titude toward group insurance; (2) our 
reasons for not favoring term insur- 
ance; (3) the probabie etfect of war 
mortality on our dividends; (4) how 
the new draft regulations are likely to 
affect our clientele; (5) what is the 
best policy to buy? (6) does the under- 
average business pay the company? 
Actuary Hunter pointed out that sol- 
diers’ and sailors’ insurance, and the 
iusurance plans of the American Red 
Cross, Y. M. C. A., K. of C., and other 
similar organizations had brought the 
advantages of insurance so forcibly to 
the attention of the families of our 
fighting men and our relief workers 
that the work of agents should be much 
easier. Such wide-spread recognition 
of the value of life insurance has 
brought knowledge to all that life in- 
surance is an essential and not a lux- 
ury. ‘He spoke about dividends and 
told the conference that the heavy in- 
crease of taxation and the increased 
cost of labor and supplies might have 





making money. 
productive 


ambitious men. 





The Power of Veteran Leaders 
PLUS 


The Enthusiasm of Youth 


is the Home Office combination that is 
working and achieving every day to give 
Maryland Assurance agents an unusual 
quality of practical aid and personal 
encouragement. Life Insurance, Health 
and Accident Insurance—a wide range 
of very attractive policies. 
Assurance agents are making good, and 
Valuable openings in 
territory for 


MARYLAND ASSURANCE CORPORATION 
SEVEN SOUTH GAY STREET 
BALTIMORE 


“Live and Die with Assurance’’ 


Maryland 


energetic 








the effect of decreasing slightly the 
dividends in all life insurance com- 
panies. 

Assistant Secretary Pierson as a 

“Witness” 

The field as a whole should have 
heard Mr. Pierson’s address and the 
questions he answered. There are to- 
day five different classes of life insur- 
ance institutions: (1) high rate, parti- 
cipating companies; (2) low rate parti- 
cipating companies; (3) non-participat- 
ing companies; (4) fraternal orders; 
(&) soldiers’ and sailors’ war risk in- 
surance by the Government. 

Each form of instrance has its ad- 
vantages. The high rate participating 
company enjoys three distinct advan- 
tages: (1) it affords the greatest stabil- 
ity; (2) it affords the greatest safety; 
in life insurance it is not a case of 
“safety first,” but safety first, last and 
all the time; (3) the high rate pa-tict- 
pating company furnishes insurance at 
the lowest cost to its continuing policy- 
holders—the class to which we cater. 

Figures were given illustrating the 
net cost of insurance in the three types 
o: companies first named, under 20- 
payment life policies taken at age 35, 
proving that the high rate participat- 
ing company gives the policyholder the 
most for his money and insurance at 
the lowest net cost in the long run. 

The low rate participating company, 
of course, offers certain advantages; 
these go to the policyholder who ter- 
minates his contract in the early years. 
But most people keep their policies up 
and therefore come under the first 
class. 

The non-participating company also 
enjoys the advantage of furnishing in- 
surance at a lower cost during the 
early years. An illustration was given 
Showing that the non-participating pre- 
mium paid by a new member was not 
sufficient to meet the acquisition ex- 
penses incurred in writing the policy, 
together with a moderate overhead 
charge, the mortality cost of carrying 
the risk, and the establishment of the 
legal reserve required. 

Shortage of Labor 

Fraternal insurance is the antithesis 
of old-line life insurance: the cost of 
fraternal insurance is the lowest in 
the early years and increases with the 
age of the policyholder until it finally 
reaches a prohibitive figure. 

Soldiers’ and gailors’ insurance: The 
nremium paid by the soldier or sallor 
for insurance is based upon a peace 
time mortality for yearly renewable 
term insurance. The public pays the 
mcreased mortality cost due to war- 
fare and the expense of administration, 
together with the cost for disability 
venefits granted. 

Mr. Pierson’s remarks clearly indi- 
cated that the best company for the 
insured to be in and the best for the 
agent to work for is the company 
charging the higher premium rate but 
furnishing ideal protection to the in- 
suring public at the lower net cost. 

He spoke also of the shortage of help 
in the home and branch offices and re- 
quested agents to use due diligence to 
see that an application was properly 
completed before it left their hands. 
A little attention in this direction by 
the agent will save the suspension of 
applications and the issuance of pol- 
icles calling for amendments. He also 
requested agents to refrain from ap- 
pealing to the home office for review 
of rated-up cases unless company was 
furnished with new and important facts 
bearing on the value of the risk. 


Many Speakers Instructed and Enter- 
tained the Delegates 

President Rubin was at his best. He 
said his rise was like a dream. It 
was the consummation of his ambition. 
And he was thankful to his country 
for what it haa done for him. His re- 
cipe was, protect your health and meet 
the world with a smiling face and a 
f-iendly hand-clasp. He loves the land 
of his adoption and lives to see Old 
Glory wave over a world emancipated. 





THE EASTERN UNDERWRITER 





October 4, 1918 





Mike Sullivan and Tom Molloy of Bos- 
ton, famed as wit and fervent orator; 
Organizer-at-large S. L. Joseph, of New 
York; Agents’ Counselor J. J. Parker, 
Cleveland, beloved by all, contributed 
to the fund of inspiration and entertain- 
ment, while Agents’ Counselor Eugene 
Andzews, of Chicago, served his usual 
feast of delightful humor. Club-mem- 
ber John D. Spencer, Salt Lake City, 
made one of the greatest talks on sales- 
manship the club has ever heard. He 
said selling was a mental battle be- 
tween organized intelligence and unor- 
ganized ignorance. He showed by 
charts the tendencies to weakness that 
a Salesman should overcome, and the 
qualities of strength that he should cul- 
tivate, all leading to the one great con- 
summation, the life insurance sale. 
Mr. Spencer will put his admirable ad- 
dress in print and will include the two 
splendid charts. We hope to distribute 
the pamphlet among our selling people 
as a 75-centimeter gun for field use. 
His definition of salesmanship, the most 
comprehensive we have seen, meriting 
your study, is this: “Salesmanship is 
the combination of qualities in a man, 
both natural and acquired, which en- 
ables him, acting for himself or as an 
agent, to negotiate the transfer of 
something of value, for a consideration, 
on the basis that all parties to the 
transaction must be benefited.” 


A Cosmopolitan Gathering 


Vice-President Buckner paid tribute 
to the effective work of the members of 
other nationalities, and spoke particu- 
larly of the great work by Japanese, 
twelve of whom are in the club, and 
five were with us. He called on them 
to step forward and show what man- 
ner of men they were, and they mad2 
good. On request they sang the Jap- 
anese anthem. Most interesting. And 
slightly different from ours! Delegata 
Ichiji Akahoshi of Los Angeles, a gradu- 
ate of Leland Stanford University, ex- 
cellent handler of the English language, 
made one of the cleverest and finest 
talks of the meeting. “The New York 
Life,” he said, “stands for more than 
nationality, it stands for democracy 
even in the color line!” 


Looking After the Affairs of Absent 
Brothers 

Ex-President Priddy presented a res- 
olution that the members of this 
club, mindful of the fact that 612 New 
York Life men had abandoned busi- 
ness and were giving their all to the 
Government in its great crisis, pledge 
themselves to take over the business 
affairs of any such agent, make his 
collections, close up his cases, attend 
to his old policyholders, write his let- 
ters, help to keep his business on the 
books, even to looking after his fam- 
ily or dependents, if necessary, during 
the continuance of this war. The res- 
otution wag passed with acclaim. The 
members will take keenest pleasure in 


The Ex-Presidents’ Association 

A unique result of the get-together 
spirit was a meeting of the ex-presi- 
dents and the formation by them of an 
association, designed to promote so- 
ciability and entertainment at the 
meetings, aS explained by Mr. Nichols, 
and to aid in every way the broadening 
and development of the $200,000 club; 
also to be an information bureau to 
which club members may come and ask 
questions about the business or any- 
thing that pertains to life insurance. 
Its helpfulness in the body politic 
should be great. The twelve depart- 
ments were divided off and the Big 
Brothers were assigned to each as fol- 
lows: Ex-Presidents Rosen and Joseph 
to Greater New York department; ex- 
President Macfadden to Eastern and 
Northeastern; ex-President Peirce, At- 
lantic; ex-President Parker, Great Mid- 
dle; ex-President Priddy, Southern de- 
partment and Cuba; ex-President An- 
drews and Nichols, Central and North- 
western; ex-Presidents Farmer, Duran 
and Taylor, Gulf and Southwestern; ex- 
Presidents Webster and Wilkinson, 
Western and Pacific. 


Changes in By-Laws 


The by-laws of the $200,000 club 
were changed by vote of the conven- 
tion, abandoning the practice of elect- 
ing five member directors, the Board 
to be hereafter composed entirely of 
the then president of the club and its 
ex-presidents. Mr. Parker was elected 
chairman of the association, which auto- 
matically makes him chairman of the 
Board of Directors of the $200,000 club 
for the current year. 


President Kingsley’s Night 


Our president’s message was one of 
intense patriotism, “Woodrow Wilson 
on the Doctrine of Sovereignty,” the 
address he delivered before the Nation- 
al Association of Life Underwriters at 
their annual meeting in New York a few 
days previous. It was a scholarly and 
able arraignment of Germany, the crim- 
inal of the world. It has been printed 
and the pamphlet will be mailed you for 
your study and profit and for use as 
patriotic propaganda in your community. 

The second vice-president, John C., 
McCall, had many stories to tell of 
his old friend “Casey.” But he soon 
swung into the patriotic and inspira- 
tional. If he were asked the one thing 
above all others that stood out in the 
making of a successfu! agent he would 
say, “Loyalty to his country, to him- 
self, to his branch and to the home 
office.” The keynote of the whole or- 
ganization of the New York Life is 
co-operation, illustrated in the famous 
lines of Kipling: 


“It aint the guns nov armament, 
Nor the funds that they can pay, 
But close co-operation 
That makes them win the day. 
It aint the individual, 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1917: 








eee $ 16,560,439.04 
Liabilities ........ 14,343,626.28 
Capital and Surplu 2,216,812.76 
Insurance in Force. ‘ 131,790,562.00 
Payments to Policyholders since Organization 19,612,616.08 


Is paying its Policyholders nearly......... iv maiunttrensmebembhded 1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 














Mr. Successful Life Insurance Agent: 
Do you want to secure a General Agency 
for yourself? If so, read this, it is 


WORTH KNOWING | 


Suppose that you are insured in the United Life and Accident Insurance Com- 
pany of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what 
floes your Policy guarantee to do? 

ANSWER: 


FIRST, it guarantees that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACOLDENT, $10,000, or DOUBLE the 
fece of the Policy, will be paid. : 

THIRD, that in case of death from 
or THREE TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER 
ruarantees that in case of total disability as a result of accidental injury. the Com 
pany will pay direct to YOU at the rate of $50 PER WEEK during such disability, 
but not to exceed 52 weeks, after which the weekly indemnity will be at the rate 
of $25 PER WEEK throughout the period of disability. Can insurance do MORE? 
And WHY should any man be satisfied with a policy that would do less? The cost 
is low. 

General Agents wanted in the following States: Pennsylvania, Delaware, Kan- 
sas, Michigan, Ohio and the District of Columbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 





certain SPECIFIED accident, $15,000, 




















HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 

This Company issues all modern forms of policy contracts from age 3 months 
next birthday to 6 years. 

INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. 506 Walnut St., Philadelphia, Pa. 
BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 














Security Mutual Life Insurance Company 


Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 
C. H. JACKSON, Supt. of Agencies 











thus helping their absent brethren; Nor the army as a whole, 
their affairs will be in the best of But the everlasting team-work 
hands. Of every blooming soul.” 
eae THE REAR GUARD 


1867 

















developing the 


and their beneficiaries, 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Jesse R. Clark, President. 





No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. The stronger the rear guard, the greater the 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central 


The GOOD WILL created by farm loan investments. 
Country’s agricultural resources, an 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
meriting the appellation—the 








Agency Force are: 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 


of Cincinnati, O. Allan Waters, Second Vice-President 
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Provident agents find that in these war times it is not 
difficult to convince a man he is not carrying sufficient 
insurance, 


Provident Income Insurance is easy to sell 


Write for Information 


THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 














THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 
OF BOSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 














Mutual Benefit’s 
Amended War Rules 


TEXT OF PRESIDENT’S LETTER 
All Registered Men Are Treated With 
Equal Justice Respecting Their 
Insurance 








The Mutual Benefit has awarded its 
war 1uics, and the new regulations, su- 
perseding all previous rules, are an- 
nounced as follows by President Fre- 
linghuysen in a letter to the field force: 

War Clause B 

War Clause “B” is incorporated in 
policies issued to men who had not at- 
tained their forty-sixth birthday on Sep- 
tember 12.h, 1918, and to those who 
are Olaer. if they are engaged or con- 
template engaging in military or naval 
service; also to women who are en- 
gaged or contemplate engaging in mil- 
iiary or naval service. The limit of in- 
surance which the company will as- 
sume under War Clause “B” i3 $5,000 
less any outstanding insurance. ‘The 
extra annual premium at the present 
time is $37.50 per $1,000. The first ex- 
tra premium is payable on delivery of 
the po.icy if the insured is then en- 
gaged in military or naval service. If 
he becomes engaged in military or na- 
val service after the delivery of the 
policy, he must pay an interim extra 
premium at the rate of eleven cents 
per day per $1,000 insured to cover the 
period from the date when his pay be- 
gins to accrue to the next regular pre- 
mium due date. If regular premiums 
are paid semi-annually or quarterly, the 
company will accept the extra preml- 
um in instalments of $19.13 per $1,000 
if paid semi-annually or $9.75 per $1,000 
if paid quarterly. The company does 
not agree to maintain the extra preml- 
um at the rates herein named. The 
extra premium is required regardless 
of the character of the duties performed 
by the insured and regardless of 
whether service is rendered in _ this 
country or abroad. 

War Clause “C” 

Insurance issued, which with any 
outstanding insurance is in excess of 
$5.000, will be subject to War Claus? 
“Cc” in the case of men who had not 
attained their forty-sixth birthday on 
September 12th, 1918; and in the case 


of those who are older, if they are en- 
gaged or contemplate engaging in mil- 
itary or naval service; and in the case 
of women who are engaged or contem- 
plate engaging in military or naval 
service. 
Travel Clause 

The Travel Clause will be incorpor- 
ated in all policies. It calls for the 
payment of a single extra premium of 
25 per $1,000 if during the first policy 
year and during the war in which the 
United States is now engaged the in- 
sured shall travel outside of the states 
of the United States or Canada while 
not engaged in military or naval serv- 
ice. If this premium be not paid, the 
liability of the company in the event of 
the death of the insured during his ab- 
sence or within six months thereafter, 
but not later than two years from the 
date of the policy, will be limited to the 
return of the premiums paid, exclusive 
of any extra premium paid for mili- 
tary or naval service, less any indebted- 
ness to the company on the policy. 
Within one year after the termination 
of the war, the company will return 
such portion of the extra premium 
as in its judgment will not be 
required to cover the extra hazard, 
provided the insured was engaged 
in relief work conducted by organiza- 
tions recognized by the military author- 
ities of the United States. Where the 
applicant contemplates such travel, the 
limit of insurance is $5,000, including 
any outstanding insurance. The com- 
pany will consider for larger amounts 
those engaged in relief work, whose 
duties will be of an executive character 
and will keep them confined practically 
to large cities, such as London and Par- 
is. It will also consider larger amounts 
than $5,000 in the case of those tzavel- 
ing elsewhere than to Europe; but ap- 
plicants proposing to travel to the West 
Indies and Central or South America 
by way of the Atlantic will not be con- 
sidered for amounts in excess of $10,- 
000. The extra premium is payable 
when the insured leaves the United 
States or Canada. The payment of the 
extra travel premium will not relieve 
the insured of the necessity of paying 
the extra war premium if he afterwards 
engages in military or naval service. 

Form 482 

This War Supplement must accom- 
pany every application and every re- 
quest or amendment calling for addi- 


tional insurance. This form as now 7e- 
vised contains two agreements. 

Agreement No. 1, in which is in- 
corporated both War Clause “B” and 
War Clause “C” and also the Travel 
Clause, must be signed by male appli- 
cants who had not attained their forty- 
sixth birthday on September 12th, 1918, 
and by those who are older, if they are 
engaged or contemplate engaging in 
military or naval service; also by fe- 
male applicants who are engaged or 
contemplate engaging in military or 
naval service. 

Agreement No. 2 contains only the 
Travel Clause and must be signed by 
all applicants, male or female, who are 
not required to sign Agreement No. 1. 
Only one agreement should be signed. 

The questions in Form 482 must be 
answered by all applicants. Militia re- 
serves, home guard companies, etc., are 
considered military organizations if the 
members are subject to the orders of 
the state authorities. Members of all 
such organizations are expected to an- 
swer Question “A” of Form 482 in the 
affirmative with a definite statement 
as to whether or not they are under 
state control. If under state control, 
Agreement No. 1 must be signed, but 
the extra premium will not be required 
so long as the duties of the members 
oi such organizations are confined to 
those of the state militia, 

Foreign Born Statement 

The Foreign Born Statement which 
appears on the back of Form 482 must 
be furnished by al] applicants born in 
a country with which the United States 
is now at war or in a country which is 
an ally of an enemy country 
Reinstatement of Policies Which do 

Not Contain a War Clause 

Lapsed policies which do not contain 
a War Clause and are reinstated within 
sixty days of the premium due date, or 
which have not less than two years’ 
unexpired extended insurance, or which 
have extended insurance to the end of 
the endowment period, will be rein 
stated without a War Clause. 

If more than sixty days have elapsed 
since the premium due date and there 
is less than two years’ unexpired ex- 
tended insurance (unless the extended 
insurance runs to the end of the en- 
dowment term), and the insured was 
forty-six years of age or over on Sep 
tember 12th, 1918, and is not engaged 
and has no intention of engaging in mil- 


itary or naval service, Form 476-A must 
be furnished. 

If the policy is not more than three 
years old and if more than sixty days 
have elapsed since the premium due 
date and there is less than two years’ 
unexpired extended insurance (unless 
the extended insurance runs to the end 
of the endowment term), and the in- 
sured was forty-six years of age or over 
on September 12th, 1918, and is en- 
gaged or intends engaging in military 
or naval service, or was less than forty- 
sIx years of age on September 12th, 
1918, Form 476 will be required if the 
total amount of outstanding insurance, 
including that of the lapsed policy, is 
not in excess of $5,000. Form 480-A or 
481-A will be required if such amount 
is in excess of $5,000. Form 481-A will 
be used only when there ig other insur- 
ance in force for $5,000 or more. 

The company will not consider re- 
instatement if the policy is more than 
three years old, and if more than sixty 
days have elapsed since the premium 
due date, and the extended insurance 
has less than two years to run (unless 
the extended insurance runs to the end 
of the endowment term), and the in- 
sured is engaged or expects to engage 
in mnilitary or naval service, or was un- 
der forty-six years of age on September 
12th, 1918. 

Where policies are upon the lives of 
women, Form No. 476-A must be fur- 
nished, 

A policy reinstated within sixty days 
of the date of lapse or which has at 
least two years’ unexpired extended in- 
Surance, or which extends through the 
endowment term, will not be subject to 
a War Clause provided it was not so 
subject at date of lapse, even if the in- 
sured is engaged in military or naval 
service, 

The short form of application for re- 
instatement (Form No. 334) is used 
within sixty days for policies with and 
without a War Clause, and the refar- 
ence to military and naval service can- 
not, therefore, be omitted therefrom; 
but policyholders whose policies do not 
contain a War Clause may be assured 
that a War Clause will not be imposed 
if the application for reinstatement un- 
der Form No, 334 is made within sixty 
days of the premium due date 

Policy Changes 

Changes which will increase the com- 

pany’s risk will not be considered in the 
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Service—First, Last, and Always 


The agent who is selling insurance in a company which for sixty-seven years has 
been rendering unexcelled service, does not work alone. Wherever he may be, he 
will find enthusiastic friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. Our enviable record for service in 
the past and the low net cost of the perfect protection we furnish, make a com- 
bination that assures success to any real worker in the field. 


Occasionally we have a General Agency opening 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


LIFE INSURANCE COMPANY 
Springfield, Massachusetts 


Incorporated 1851 








54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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case of policies which are not subject 
to a War Clause if the insured con- 
templates engaging in military or naval 
service or in Red Cross or other relief 
work abroad, or if he was under forty- 
six years of age on September 12th, 
1918. Such changes may be made if 
the insured does not contemplate any 
such service and was forty-six years of 
age or over on September 12th, 1918. 
Changes of plan which reduce the com- 
pany’s risk may be made in case of 
any policy, whether or not it is sub- 
ject to a War Clause. These rules re- 
garding changes do not apply to the 
conversion of Five-Year Term policies 
in accordance with their terms, but the 
company will not consider the conver- 
sion of Five-Year Term policies which 
are more than four years and one 
month in force unless the insured was 
forty-six ‘years of age or over on Sep- 
tember 12th, 1918. 

Survivorship and Deferred Survivor- 

ship Annuities 

If the applicant had not attained 
forty-six years of age on Septembe> 
12th, 1918, the company will consider 
applications for survivorship and de- 
ferred survivorship annuties with an 
amendment reading as follows: 

I understand and agree that any bond issued 
upon my application or any amendment there 
of shall be subject to the following provisions: 
If within five vears from the date of this bond 
the insured shall engage in any military or 
naval service in time of war, the liability of 
the Company in the event of the death of the 
insured while so engaged or within six months 
thereafter, if the annuitagt survives the in 
sured, will be limited to the return in one 
sum of the premiums paid hereon. If within 
one year from the date vf the bond, and dur 
ing the war in which the United States is now 
engaged, the insured shall travel outside of 
the States of the United States or Canada, 
while not engaged in military or naval serv 
ice, the liability of the Company in the event 
of the death of the insured during such ab 
sence or within six months thereafter, but not 
later than two years from the date of this bond, 
if the annuitant survives the insured, will be 
limited to the return in one sum of the pre 
miums paid hereon. 

This amendment must also be fur- 
nished if the applicant was forty-six 
years of age o> over on September 12th, 
1918, and contemplates engaging in 
military or naval service. The bond 
will be subject to the above provisions 
in all cases where the amendment is 
required. If a bond igs to be issued on 
amendment of application or without a 
policy of insurance, the questions in 
Form 482 should be answered and for- 
warded with the application for the 
bond, but neither of the agreements on 
Forms 482 need be signed. If the ap- 
plicant was forty-six years of age or 
over on September 12th, 1918, and does 
not contemplate engaging in military 
or naval service, the questions in Form 
482 should be answered and an amend- 
ment containing only the Travel Clause 
quoted above should be signed. 

Term Policies and Preliminary Term 
Premiums 

Convertible term policies and policies 
with a preliminary term rate will not 
be issued to men engaged in military 
or naval service or to those who con- 
template engaging in such service, to 
those who were not forty-six years of 
age on September 12th, 1918, or to those 
who contemplate trayeling outside of 
the United States or Canada. 

Payment of First Premiums 

The extra premium for military or 
naval service is payable within one 
month (of not leas than thirty days) 
after engaging in such service. It can- 
not be accepted unless the first regular 
premium is also paid within the time 


allowed for the payment of the extra 
premium if the applicant is engaged in 
military or naval service when the pol- 
icy is issued, or becomes so engaged 
within less than one month. The rule 
which allows sixty days for the delivery 
of policies is not applicable in such 
cases. 

If the first premium receipt calls for 
the payment of both the regular and 
the extra premium and the applicant 
desires to pay only the regular pre- 
mium, or if the first premium receipt 
calls for the payment of only the reg- 
ular premium and the applicant desires 
to pay both the regular and the extra 
premium, the receipt should be reta=ned 
to the home office for alteration. 

The extra premium for travel can- 
not be accepted if the first regular pre- 
mium has not been paid. 

Aeronauts 

Balloonists and other aviators or aero- 
nauts who are not in military or naval 
service will not be considered on any 
plan. Those in military or naval serv- 
ice will be considered for not more than 
$5,000, including any outstanding in- 
surance, provided War Clause “C” is 
incorporated in the policy. 

Army and Navy 

Men whose regular occupation was 
that of the army or navy at the time 
war was declared will nol be considered 
cr any plan. 

Modification of War Clause A 

The extra premium under War Clause 
“A” and the conditions of payment are 
the same as under War Clause “B.” 

The provisions of War Clause “A” 
will not be applicable unless the in- 
sured engages in military or naval serv- 
ice within five years from the date of 
the policy. 

Under War Clause “A” a refund will 
be made within one year after the ter- 
mination of the war of any portion of 
the extra premiums which in the judg- 
ment of the company will not be re- 
quired to cover the extra hazard. 


LETT 
HARTFORD NOTES f 


MUIUUUGIUSNUIAUUUUNALLULULLA Ti 

Corson Ellis, son of Geo. W. Ellis, 
editor of the Travelers Insurance Co., 
has entered Yale and also enlisted in 
the Yale Naval Training Unit. 

Dr. Phineas H. Ingalls, medical ex- 
aminer of the Aetna Life, and Mrs. 
Ingalls have returned from Brandford, 
Conn., where they have a summer 
home. 

Bertrand A. Page, vice-president of 
the Travelers, and Mrs. Page, have 
returned after spending the summer at 
Madison, Conn. 

Charles E. Gilbert, secretary of the 
Aetna Life and Mrs. Gilbert have re- 
turned from Crawford, N. H., where 
they spent their vacation. 

Brigadier General James A. Ryan, 
commanding the First Brigade of 
United States Cavalry at Fort Sam 
Houston, San Antonio, Texas, was the 
guest of Governor Morgan G. Bulkeley, 
president of the Aetna Life last week. 
Lieutenant John A. Ingersoll, son-in-law 
of President Bulkeley, recently in the 
employ of the company in its New 
York office, is an aide-de-camp on 
General Ryan's staff. 

Lieutenant Edward Hezlett, of the 
Aviation Service, and formerly an act- 
uary with the Connecticut General, was 
in Hartford last week. 











Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








WYMAN ENTERS OFFICERS’ 
SCHOOL 

Samuel D. Wyman, general agent of 
the Berkshire Life of Boston, has se- 
cured a leave of absence from the coni 
pany and has gone to the Field Artil- 
lery Central Officers’ Training School 
at Camp Taylor, Ky., where he will be 
instructed relative to his future service 


in the American army abroad. He is a 
member of the Fifth Observation Bat- 
tery. 

Mr. Wyman is the only child of Wil- 
liam D. Wyman, president of the Berk- 
shire Life and believing it to be his 
duty to serve in the army of his coun- 
try, volunteered for such service and 
has been accepted. 





ests of all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 
Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








ARTHUR E, CHILDS, President 


LIFE, ACCIDENT, and 


covering Permanent and 





The Columbian National Life Insurance Company 


fotal Disability and Weekly 
Indemnity for Loss of Time— 
A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


BOSTON, MASSACHUSETTS 
HEALTH INSURANCE 
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Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
, By the State of Texas, June 28, 1915 

‘*It is noteworthy that this Company was organized without any promotion expenses. ”’ 
“I beg to report further that I find the Company in excellent financial condition.” 


‘*The volume of its business has steadily increased, its surplus is growing rapidly ana 
its funds are being carefully conserved under expert supervision.’* 


Home Office, DALLAS, TEXAS 














| CO-OPERATION 


tives. 








No. 15 


i DECREASE of 28 
per cent. 
| amount of business lapsed 
and surrendered was expe- 
| rienced in 1917 as com- 
pared with 1915. 

This improvement in 
i the quality of the business 
| can be traced in part to 
i the fact that our effective 
plans of agency co-opera- 
l tion are being devoted 
chiefly to carefully selec- 
ted full-time representa- 


in actual 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


f JOHN M. HOLCOMBE, President 
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Metropolitan Buys 
Parkhurst Church 











THANKS, MR. CAREY! 
By Editor J. A. Carey, in “The 














Missouri State Life Policies Rich In Selling Points 


Facts— 


Over $156,000,000 of Insurance in Force 
Over $27,000,000 of New Insurance Gained in 1917 


Adjuster” 

Mr. Agent: If you have not 
seen part two of The ‘Eastern 
Underwriter’s edition of August 
30th, devoted to life insurance 
salesmanship, lose no time in 
sending for a copy before the 





SOCIAL CENTRE FOR EMPLOYEES 
Next Door to Company’s Annex in 
Twenty-Fourth Street, Fronting 
Madison Square 














The Metropolitan Life has purchased 
the famous church of Dr. Parkhurst in 
Madison Square, and it will be used 
as a social centre for employees, of 
which the Company in New York City 
has about 7,000. In discussing this in- 
teresting real estate transfer the New 
York “Sun” said on Tuesday morning: 

“Dr. Parkhurst’s famous church on 
Madison Square at the northeast cor- 
ner of Twenty-fourth street has passed 
into history. Closed through consoli- 
dation of its worshippers with the con- 
gregation of the Old First Presbyterian 
Church at Fifth Avenue and Twelfth 
street the building has been sold to the 
Metropolitan Life Insurance Company 
and in a short time it will be remodel- 
ed for use as a social centre for the 
company’s employees. Five hundred 
thousand dollars is said to have been 
the price, or just, half as much as the 
property cost the congregation ionly 
a comparatively few years ago. 

Company Formerly Owned Site 

“Negotiations leading up to this sale 
have been in progress since the de- 
cision was reached several months ago 
to unite the activities of the Madison 
Square and Old First Presbyterian 
churches, but the deal was consum- 
mated only yesterday, when Robert W. 
de Forest, chairman of the board of 
trustees of the Parkhurst church, an- 
nounced that arrangements had been 
made for the sale of the property. The 
transaction will not be completed until 
late in the year, when the insurance 
company will take title. The organ and 
other parts of the church equipment 
which were not included in the sale are 
now being removed. 

“In purchasing this property the Met- 
ropolitan Life regains a plot which it 
owned before the church was built. The 
former church edifice of Dr. Parkhurst 
occupied the site on which the tower 
of the Metropolitan Life Building now 
stands at the southeast corner of Mad- 
ison avenue and Twenty-fourth street. 
The company gave its property in ex- 


change for the corner across the street the entire campaign of the Liberty relies ae 

and ; cash payment of $300,000. The Loan. The agents themselves declared Impregnable in Strength 

site is 75 feet front on Madison avenue that they will aret buy sage eo 

and 150 feet on Twenty-fourth street, ®”d ah out and make their “cus Enterprising, Conservative Management 

running back to the Metropolitan An- tomers” buy. eS ee 
x, a ie > e ildi I : rere = ‘ ae 

ihe Roepe stars ng owned PY yor Emerson C. Harrington, former U Comprehensive, Adaptable Policies 
~ —— Governor Phillips Lee Goldsbrough and 


DINNER TO VOSHELL 

Jonathan K. Voshell, who was ~e- 
cently elected president of the Nation- 
a' Life Underwriters’ Association, was 
last Thursday night tendered a com- 
plimentary dinner at the Southern Ho- 
tel by the members of the Baltimore 
Life Underwriters’ Association. Among 
the guests in attendance were Gover- 


edition becomes exhausted. It 
consists of fifty pages of such 
information as all life insurance 
agents should be familiar with 
and can be secured, together 
with the regular edition, at a 
price that is less than the value 
of the blank paper upon which it 
is printed. The Eastern Under- 
writer is a great newspaper and 
has been performing valuable 
aid to both company and agent; 
but it never gave better service 
than in this instance. Those of 
you who do not “know it all,” 
send 25c. to 105 William Street, 
New York City, and should you 
feel disappointed in your invest- 
ment, “The Adjuster’ will re- 
lieve your lacerated feelings by 
returning your money with post- 
age added. P. S.—“The Ad- 
juster” is not to be accused of 
liberality in making this offer, 
for it is well aware that the aver- 
age life insurance agent is too 
cocksure of himself to feel any 
yearning for outside advice or 
information. 




















Prudential to Sell 
$100,000,000 in Bonds 
(Continued from page 3) 
saise the Fourth Liberty Loan he'd raise 
it in no time. 

He made 2 plea for obliteration of 
ali political lines and party ties. “God 
knows every American is praying for 
peace,” said Gov. Stuart, “but we’ll have 
no peace except that dictated, signed, 
sealed and delivered in Berlin— a peace 
that will have the effect of treating 
German kultur and kaiserism like a 
mad dog.” 

R. J. Pedrick, a district superinten- 
dent of insurance men, expressed the 
sentiment of the men present, when he 
said that he won’t taik “increased in. 
surance business” to his men during 


J. ‘Barry Mahool, president of the Sec- 
ond Branch City Council. Edward A. 
Woods, Richard B. Cochran of U. 8S. 
Life; George H. Gaston, Metropolitan 
Life; John Dolph, of Washington, were 
also present. Charles R. Posey, pres- 
ident of the Baltimore Association, act- 
ed as toatsmaster introducing = Mr. 
Voshell. 








PURELY MUTUAL 





THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 


new insurance issued 
POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 














Average Interest Rate Earned in 1917 6.6% 
Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 
Home Office, St. Louis, Missouri 











The Connecticut Mutual Life Insurance Company 


PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 


{nsurance in force, 113,918 Policies for 


eee eee Pe Pere eee CeCe cere rere rere eee ee ee 


WHAT NO OTHER COMPANY HAS DONE 


To repay to its Policy-holders in Death Claims, Endowments, Dividends, Surrender 


Values, Annuities and other credits more than they have paid to it in premiums. 


It stands alone in that result. 
Total premiums received, Dec. 1, 1846, to Dec. 31, 1917 ......csccscccccecccceevcecs $318,963,384.44 
Total returned to Policy-holders, as above noted, in same period..........+se0s. 326,786,585.46 
Excess of amount returned......... 








15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illus- 
tration of the Fidelity “Income for Life.” This DIRECT LEAD 
SERVICE helped to make 1917 the best year in Fidelity’s history. 


AGENCY OPENINGS FOR THE RIGHT MEN. 


Write to-day 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 


Insurance in force over 
$142,000,000 


Walter LeMar Talbot, 
President 
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EQUITABL 


$270,243,227.37 


7,823,201.02 
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Mutual in Principle and Practice 


I Prompt Payment of Death Claims 
Efficient Service to Policyholders 
T Training and Education for Agents 


A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed by 
representatives of 


THE BQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 
L For agency openings address: 


B 


Low Mortality Rate 


al - lle  o?) 


W. E. Taylor, Second Vice-President 


Investigate GEO. E. COPELAND, i I T A B { 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 
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Remember Belgium 


OU can floor an Uhlan with lead, but 
only gold can floor Berlin—the gold of a 
world aroused. 


You can hit the Hun the hardest by putting 
every possible dollar into this critical bond issue. 
Make it your business to see that every man and 
woman in your establishment understands the 
importance of buying bonds to the limit. 












The enemy has developed a world-distribution on 
brutalities that bear the Berlin shipping-tag. How long 
shall this obscene commerce in brutality continue? 


Your answer is required, now. Your money talks. 
You can crack Kultur on the head by volunteering more 
of your money than the Government asks for. You can 
overwhelm the mad wolf of Wilhelmstrasse with the 
crushing wrath of billions. 


How long do you want to receive news of U-boat 
sinkings, casualty lists, and maimed sons, marked F. O. B. 
Berlin? 

Gentlemen, your answerr 

Put your answer in writing—on a check. Now is the 
time to hurl Wilhelm II against the fence, and make him 
face a firing squad of 100,000,000 Americans—with dol- 
lars for bullets. 


Buy U.S. Gov’t Bonds Fourth Liberty Loan 


Contributed through Division of Advertising 











United States Govt. Comm. on Pablic Information 





This space contributed for the Winning of the War by 


The Eastern Underwriter, 105 William St., New York City 
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LIVE HINTS FOR BUSINESS GETTERS 


tracucat Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 





The Charles B. Rudd 
Agency of the Guardian 
Life, Evansville, Ind., 
has used the following 
* letter effectively in a 

campaign for business insurance: 
Dear Mr. Blank: 
Would you be 


A Business 
Insurance 
Talk 


interested in a 
proposition that would increase 
your income and strengthen your 
business and financial condition? 

I? so; read this! 

‘Francis R. Henderson, principal 
of the firm of F. R. Henderson & 
Co., crude rubber merchants of New 
York City, has followed the lead of 
many sagacious business men in 
taking out $1,000,000 of insurance 
on his life for the protection of his 
firm. The insurance was placed 
in the different companies by E. A. 
Hobbs, of 220 Broadway, who 
makes a specialty of partnership 
and corporation insurance.” 

Who is the Francis R. Henderson in 
your organization? Nobody? You're 
mistaken! 

There never was a business of any 
moment to whose success some indi- 
vidual or group of individuals was not 
vital in time of emergency. 

It may be the inventor 
provements, or the chemist with his 
processes and formulae, or the 6al2s- 
manager with his personality and ac- 
quaintance. It may be the moneyed 
partner, who provides the working capi- 


with his im- 


tal. Or, right down in your heart, you 
may nourish the conviction that the 


Francis R. Henderson in your organiza- 
tion is yourself. 

Depend upon it, there’s some _ indi- 
vidual upon whom the security of every 
going business rests more heavily than 
anyone will realize until he is gone. 

Have you ever thought what would 
happen if the Francis R. Henderson in 
your organization suddenly dropped out? 
Such things ave occurring every day. 
Often they are marked by the tomb- 
stones of hitherto successful enter- 
prises on which are written: 

“Died of an emergency that 
have been anticipated.” 

Are you going to let an epitaph like 
that be carved above the child of ‘your 
ambition? Or will you forestall such 
a humiliating possibility while condi- 
tions are favorable and the opportu- 
nity is right at your hand? 

It’s being prepared for emergency 
for the unexpected catastrophe—that 
has made the successful financiers and 
captains of industry of this country 
secure in times of panic and disaster. 

Are you prepared? Could your busi- 
ness meet unscathed an emergency, 
for example, like the sudden death of 
the Francis R. Henderson in your or- 
ganization in a time of stringency, 
with his heirs demanding an immediate 
settlement? 


should 


You don’t look for anything like 
that? Probably not. But nobody’s 
immune to the undertaker. 


Consult with us about business insur- 
ance to meet your needs. A request for 
information and advice involves no ob- 
ligation. 

Do you want to make your business 


secure against bankruptcy when you 

pass out? Do you want greater credit 

now than your bank is willing to ex- 

fend? Let us show you how. Write 
for the plan today. 

* - +. 

General Agent E. D. Tur- 

Effective ley, Springfield, Ill, Re- 

Work At liance Life, relates the 

the Office following incident:—‘*‘On 

April ist, 1916, I wrote 

J. H. Morris a $2,000 Twenty Payment 


Life policy in the company I was then 
with. August 22nd, 1917, I wrote Mrs. 
Morris a $1,000 Twenty Payment Life 
policy. On August 3rd, 1918, Mr. Mor- 
ris came into my office to pay the re- 
newal premium on his wife’s policy. 
I then sold him a $1,000 Ordinary Life 
Policy (Participating), a $5,000 Acci- 
dent and a $25 per week health policy. 

“IT educate all my policyholders to 
come to my office for any information 
or to pay renewal premiums. In this 
way I keep in touch with them, in- 
crease their insurance and get new 
prospects. All of my business is writ- 
ten on the Perfect Protection plan. and 
I believe every good prospect will buy 
this form of insurance if it is properly 
explained to him.” 

* * . 


S. D. Jones, general agent 


Uses For for the Connecticut Mu- 
Business tual Life at New York 
Insurance City, tells of two rather 


unusual uses for business 

insurance. In a letter to the home 
office of the company, Jones says: 
“There are many angles from which 
people may be approached for corpora- 
tion insurance or for insurance that 
protects individual interests. For in- 
stance, a lawyer, who is a _ personal 
friend of mine, in the course of a talk 
mentioned a lease he had just closed 
for two old maids involving an expen- 
diture on their part of $25,000 for re- 
pairs to the property to be leased, 
whereupon I suggested insurance on 
the life of the lessee for the protection 
of the owners of the property, and se- 
cured $25,000. In another instance, 
our Mr. Klein, on being told by one of 
his acquaintances that he was buying 
out a partner’s interest at a cost of 
$100,000 suggested life insurance for an 
equal amount to protect the purchaser’s 
estate in the event of his premature 
death; that $100,000 was written last 
week by Mr. Klein and we secured 
$55,000 of the amount, the party having 


$5,000 with us already, making the 
limit.” 

Some unusually large’ group §in- 
surance cases are being written. 

















Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. . . .$3,936,181,898 
It is greater than any other company 
in America in the number of its 


eee in tecaie ae 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
bwankenbanekbd teasawe $791,060,002 

It stood first in the world in gain 
in insurance in force in 1917 
iwkeee rrr rrr rrr «, 

It stood first in the world in gain in 
income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 
agents, sold $65,000,000 worth of War Savings 


Stamps between February first and Septem 
ber first, 1918, and expects to sell a total 
of at least $100,000,000 during the year 


JOHN R. HEGEMAN, President 





Up-to-date agents 


Income Lesson are selling the 
From Winslow best kind of in- 
$500,000 Insurance surance, which is 
income _ insur- 

ance, says “Agency Items.” This is 
one reason why J. D. E. Jones, of Bos- 
ton, and his agents are succeeding. 


Not long ago Sidney W. Winslow, pres 
ident of the United Shoe Machinery 
Company, invested in $500,000 of in- 
surance through the Jones Agency, to 


be paid to his children in instalments. 
Mr. Winslow died last year and two 
of his sons, who were beneficiaries 


under the insurance left by their father, 
insured their own lives for the benefit 
of their children, making their insur- 
ance also payable on the instalment 
basis. One of these sons, Edward H. 
Winslow, who was only thirty years 
of age, died suddenly and unexpectedly 
of pneumonia a few days ago. His 
children will be protected by $90,000 
of insurance taken by their father and 
adjusted so as to give them an annual 
income which cannot be wasted. 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 

Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 











Mr. Prospect, if your 

Have You home was destroyed by 
Ever fire today, the first ques- 
Used This? tion asked you by rela- 
tives, friends, business 

associates and possibly your bankers, 
would be, “Was it insured?” If you 


were obliged to reply that it was not 
insured, your business judgment would 
be severely criticized by everyone and 
you would feel the humiliation of hav- 
ing failed in your duty. WHY? 

Because custom provides, mortgages 
demand and common sense dictates that 
every man should insure everything 
that is perishable in one or more of 
the great companies which have re 
peatedly proven the feasibility of dis- 
tributing the burden of the many at a 
very small cost. 

Now, just stop and think of this. 
There is only one chance in 1,200 of 
your fire insurance policy becoming a 
claim, while every insurance policy is 
bound to mature. 

Your house can easily and quickly be 
duplicated, but leaving sentiment en- 
tirely out for the present, what is the 
cash value of your life, which cannot 
be restored, to your family? 

There are many good homes sstill 
standing that are over 200 years old. 
Do you know any men of that age? 

There is every reason for insuring 
that most valuable asset to vourself 
and family which you know will termi- 
nate in a few years—your life. 


Darby A. Day. 


MANAGER FOR TWO DECADES 


Col. Henry J. Powell, manager of the 
Equitable Life Assurance Society in 
Louisville, has held that position ably 
and with credit to everyone for twenty 
years. On October 11 and 12 the an 
niversary will be celebrated by a meet 
ing in Louisville, of the Southern Ohio, 
Kentucky and Southern’ Indiana 
agency. 

All sessions will be held at the Louis- 
ville Country Club. Thomas B. Sweeney 


will preside at a business session 
luncheon. E. A. Woods and Charles 
Jerome Edwards have been invited to 


preside at sessions. 


GUARDIAN’S DOUBLE INDEMNITY 
The Guardian Life has notified agents 


that its double indemnity benefit will, 
if desired, be extended to old policies 
issued after January 1, 1907, provided 


satisfactory evidence of insurability of 
the risk for the additional benefit is 
furnished on the company’s form M-119 
without expense to the company 
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PREMIUMS ON A CASH BASIS 


The insurance agents of Memphis, 
Tennessee, fire, casualty, health and 
accident, fidelity, automobile and ma- 
rine, without exception, have come to 
the conclusion that the present is the 
opportune time to get their house in 
order so that no criticism may be 
brought on account of wastefulness in 
the conduct of the insurance business, 
so far as the agents themselves are 
concerned. Effective October Ist, 
1918, insurance premiums will be put 
on a cash basis—the first time in many 
decades. This scheme has been under 
consideration by the executive commit- 
tee of the Insurance Exchange of 
Memphis and some of its members for 
several months, but in every instance 
when offered to the agents of the city 
it was given scant consideration. 

Since the Government’s request for 
conservation of man power the advo- 
cates of the cash system have been 
working on some scheme which would 
comply with the conservation idea, 
and at the same time secure the ap- 
proval of the agents of the city. Great 
wisdom was shown by the committee 
which finally wove the whole agency 
system of Memphis, with their vary- 
ing interests and prejudices into a 
fabric which has bound them all to- 
gether in this new work. When a pol- 
icy is issued now, it will bear this 
sticker: 

Important Notice 

Our Government demands that 
all business be transacted at the 
least expense and shortest credit. 

In obedience thereto, insurance 
companies took immediate action, 
notifying agents that all premiums 
must be collected promptly. 

Therefore, it is necessary that 
all premiums be paid on or before 
the 25th of the month succeeding 
that in which the policy is written. 

This is mandatory. 

Will you not be prompt with the 
payment of your premiums, sav- 
ing us additional trouble and ex- 
pense in issuing cancellation no- 
tices? 

The agreement signed by all the 
agents of the city reads as follows: 

Complying with the request of our 
National Government to eliminate all 
unnecessary expense coupled with the 
fact that insurance companies have 


taken action in the matter by demand- 
ing that all premiums be paid within 
forty-five days, we the undersigned 
hereby agree: 

First.—-Attach the sticker quoted 
above. 

Second.—To require that all pre- 
miums of less than ten dollars be 
paid in cash on or before the 25th 
day of the month, following the 
date of issuance, or to cancel the 
policy. 

Third.—-To require all premiums 
of more than ten dollars, if unpaid 
by the 25th of the month following 
date of issuance, either to be can- 
celled or to secure trade acceptance 
or note of not exceeding 60 days. 
In case said trade acceptance or 
note is not paid in full, when 
due, to collect interest at 6 per 
cent. per annum on any deferred 
payment. 

Fourth.—To notify simultane- 
ously, in writing, the secretary of 
the insurance exchange, of any in. 
surer whose insurance is cancel- 
led for non-payment of premium, 
the secretary of the insurance ex- 
change, in turn, to notify in writ- 
ing, all parties to this agreement, 
of this cancellation. 

Fifth.—Not to write the business 
of an insurer, who has refused to 
pay any prémium, when due, to any 
agent signing this agreement, thus 
necessitating cancellation of the 
policy, until such insurer has set- 
tled with the former agent in full. 


INSURANCE 





SPOKESMEN 
The New York “Commercial” is 
printing a series of page, large-type 


editorials in which the principles of 
socialism are criticised and warning 
against this political menace is given 
to the public. Read in an entirety 
these editorials are for the most part 
good. In an issue this week, however, 
a warning was sounded to guard the 
gates of life insurance against social- 


istic, encroachment. This warning 
was printed in large type, occupied a 
page and was unsigned. The casual 


reader, not recognizing that this page 
is part of a newspaper's propaganda, 
and should be read in sequence, but 
thinking rather that he was looking 
at an unsigned advertisement, natur- 
ally draws the conclusion that some 
life insurance interest or interests 
sponsored and paid for this page. Of 
course, there is no issue before the 
people of New York State at the pres- 
ent time which has any reference to 
the conduct of the insurance business, 
its desirability or its status; and no 
reason, therefore, why the insurance 
companies should go before the pub- 
lic in this manner. 

Furthermore, in view of the turn 
given to international events the so- 
cialistic party in the present campaign 
is riding on neither a healthy nor a 
popular vehicle. Therefore, as far as 
insurance is concerned, it seems inad- 
visable, no matter how kindly meant, 
that a vitally important issue which 
may exist largely in editorial minds 
should be by chance inoculated in 
more influential political heads. 

This brings up anew the danger of 


unofficial spokesmen for insurance. 
These are critical times and those 
who present insurance views or de- 


fenses to the public must always bear 
in mind the responsibility which rests 
upon them. Above all things, spokes- 


men for the insurance business should 
sign what they have to say if it ap- 
pears in the nature or guise of full- 
page advertisements. 

















HENRY V. MURPHY 


Henry V. Murphy, who has been ap- 
pointed assistant manager of the auto- 
mobile department of the Caledonian 
and manager of the metropolitan auto- 
department of that company, 

an automobile underwriting 
experience of six years. He started 
in the automobile department of the 
New York office of the Aetna, where 
Le first became associated with Rod- 
erick O'Connor, manager of the auto 
mobile department of the Caledonian. 
In February, 1917, Mr. Murphy resigned 
from the Aetna to become assistant 
manage” of the automobile department 
of J. N. S. Brewster & Co., Inc., and 
ou the departure of Manager L. E. 
Shaw, for military service, Mr. Mu-- 
phy was made his successor in the 
Brewster agency. He resigned this po- 
sition October 1 to become identified 
egain with Mr. O’Connor in the auto- 
mobile depazttment of the Caledonian. 
Ir his six years of automobile under- 
writing, Mr. Murphy has always been 
operating with the New York brokers, 
among whom he has a large acquaint- 
ance wuich he will continue and en- 
large in nddition to his work ia the field 
for the Caledonian. 

a + oo 

James Wyper, vice-president of the 
Hartford Fire, and Mayor Burns, of 
Troy, had an exciting little controversy 
at the rate hearing before Superinten- 
dent Phillips in Albany last week. The 
Mayor who was rather uppish with the 


mobile 
has had 


insurance men, finally grew imperti- 
nent and disputed a statement made 


by Mr. Wyper in such a manner that 
the latter asked him pointblank: “Do 
you mean to call me a liar? That’s a 
characterization I'll not stand from any 
man.” The Mayor hastened to back- 
water. 
* * x 

Chauncey S. S. Miller, secretary of 
the National Association of Insurance 
Agents, did not know many fire insur- 
ance agents on January 1, 1918, but 
since then he has met them (to use 
his own language) in the “highways, 
byways, gangways, crossways, tram- 
yays, subways and cafes.” The last 
named rendezvous is not as naughty as 
it sounds as Mr. Miller, in his trip 
through the South during which time 
he addressed more than one hundred 
meetings, found that the cafes are such 
in name only, the strongest beverage 
served being buttermilk. As Mr. Miller 
is developing into a first-class orator, 
and a most effective one, too, there 
must be something in this buttermilk 
diet. 





ALLEN 


K. W. 


E. W. Allen, general the 
New England Mutual Life in New York 
City, is one of the famous athletes in 
this country who became a successful 
insurance man. At the World’s Fair 
in Chicago in 1893 Mr. Allen won the 
World’s Championship for quarter of a 


agent of 


mile, which distance he negotiated in 
49 1-5 seconds. He also made the 
world’s record for 300 yards, 31 1-5 
seconds. Mr. Allen played football at 
Yale and when West Point took up 
that game in 1891 Mr. Allen and an- 
other Yale player, Wurtenburg, were 
the first coaches that the military 
school had. He went with the North- 


western Mutual in this city in 1899 and 
on January 1, 1910, was made general 
agent for the New England Mutual. 
.** © 
Paul T. Kenny, in 1909 was a well 
known electrical engineer in New York. 
Business interests took him to Europe 


in July of the same year, where he 
opened offices in London, Paris, Brus- 
sels, Vienna and Berlin. On the 4th 
of August, 1914, the fruits of his five 
years’ labor vanished over night and 
when he called at our embassy in 
Berlin for the passport necessary to 


eross the frontier, Ambassador Gerard 
promptly commandeered his services 
and he subsequently assumed full con- 
trol of the passport division, incident 
ally raising a large fund for the Amer- 
ican women and children who found 
themselves in financial distress. On 
his return to New York his sole stock 
in trade consisted of character, a good 
name, and a bountiful supply of Irish 
wit and wisdom, says “Agency Items.” 
When Charles Bayliss tried to persuade 
him to join the Equitable staff he 
countered with “Why I couldn’t even 
tell a premium from a policy, but I’m 
willing to try!” And he has been “try- 
ing” ever since. His first month’s ef- 


forts in 1916 resulted in a _ $10,000 
policy; his last month’s work in the 
dullest month of the year resulted in 


applications for approximately $325,- 
000, most of which have already been 
approved and delivered. 


ok a a 

J. Hampton Hoge, now superinten 
dent of the health and accident claims 
department of the Chicago Bonding & 
Insurance Co., has been given the su- 
pervision of the liability claims depart- 
ment of that company. He has been 
with the Maryland, Prudential and 
Union Casualty companies. He is also 
a lawyer. 
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FIRE INSURANCE DEPARTMENT 





Changes Necessary 
In Brewery Cover 





Companies May Cancel Policies on 
Risks Remaining Unoccupied—Use 
and Occupancy Hazard 





Several Large Distilleries Have Already 
Been Transformed to Warehouses 
and Others to Tanneries 

The many changes in the brewing 
industry which will follow after Decem- 
ber 1 are causing the fire companies 
to watch this situation with great in- 
terest in view of the great changes in 
hazard entailed. 

That some companies have already 
taken action would seem to be indi- 
cated by the following item in a Phila- 
delphia newspaper: 

“Brewery owners were given a new 
surprise today by the announcement 
that after December 1 no insurance 
will be granted to breweries as such. 
Insurance companies scented added 
risk in big buildings which may be- 
come empty or lack the usual watch- 
ful workmen day and night.” 

Inquiries in New York reveal that 
no company to date has issued a gen- 
eral order on breweries but several 
companies have refused to renew poli- 
cies under their present unsettled 
status. 

New York companies agree, however, 
that where the building remains un- 
occupied as a result of the Govern- 
ment order, it is highly desirable to 
cancel the policy in view of the in- 
creased hazard though it is not con- 
sidered probable that any large per- 
centage of the breweries will remain 
unoccupied for any length of time. 
Some of them will probably be used 
by the Government as storage ware- 
houses. One of the Ballantine brew- 
eries in Newark was made into a ware- 
house some months ago and a number 
of the breweries in the West have also 
been turned to this use while several 
are being used as tanneries. 

Use and Occupancy Cover 

Another phase of the brewery situa- 
tion is the use and occupancy cover- 
age. Companies are surveying ‘their 
policies with a view of determining 
whether some of those written under 
brokers’ forms permit a cover under 
the war conditions which was not an- 
ticipated. Some of the brokerage per 
day valued forms are said to be so 
loosely worded that, in event of a fire 
following the closing down of the plant, 
the assured would be able to collect 
until such time as the Government per- 
mitted the resumption of operations. 

The majority of companies have as 


Foreign Insurance 
Companies’ Committee 


C. L. CASE ACTING CHAIRMAN 





Deals With Questions Relating to Tax- 
ation, Trustees and Similar Mat- 
ters; Brings Uniformity 





The Foreign Companies’ Committee 
has not yet appointed a successor to 
Henry W. Eaton, United States man- 
ager of the Liverpool & London & 
Globe, as its chairman. Since Mr. 
Eaton has been in poor health Charles 
Lyman Case, United States manager of 
the London Assurance, vice-chairman 
of the committee, has been acting as 
chairman. 

The Foreign Companies’ Committee 
was formed a great many yearvs ago, 
and has been of inestimable value in 
matters relating especially to Amer- 
ican management of the foreign com- 
panies. There are many points which 
arise in respect of trusteeships, de- 
partmental reports, taxation, etc., which 
should be disposed of in a uniform 
manner by the foreign companies, and 
this committee furnished the medium 
therefor. 


Nothing To Do With Underwriting 

In the matter of taxation alone, many 
vexing questions arise because of the 
necessity of making return for the head 
offices abroad separate and distinct 
from that of the United States 
branches, a further complication being 
the fact that companies doing only a 
fire business here often transact life, 
accident and casualty business on the 
other side. 

The Foreign Companies’ Committee 
does not deal with underwriting ques- 
tions in any shape or form, as they 
are outside of its jurisdiction. 





A. J. HARRY WITH FIREMEN’S 





Appointed Special Agent in Northern 
New Jersey and Suburban 
New York 

Arthur J. Harry, formerly with the 
Continental, has been appointed special 
agent of the Firemen’s of New Jersey 
for Northern New Jersey and suburban 
New York. He succeeds William Rus, 
sell, special agent, who is now with 
the ¥. @. &. A, 


yet taken no action either regarding 
fire or use and occupancy and are await- 
ing some indication of whether or not 
any considerable proportion of the 
breweries will be unoccupied or con- 
verted into other uses. 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 





























THE AUTOMOBILE 


INSURANCE COMPANY 
OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President | 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 








FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 


ETNA CASUALTY & SURETY CO. 








TH 


E 
WILLIAM H. KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 


IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 


NORTH 
BRANCH 


CITY 
INSURANCE 
FIRE INS. CO. COMPANY 


Sunbury, Pa. Pittsburgh, Pa. 


Inc, 1911 Inc, 187@ 


54,256.92 
200,000.00 


| $357,318.58 
coececees 96,879.07 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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BROKERS ACTIVITIES 
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New Blanks For 
Agents and Brokers 


STRICTER ABOUT LICENSING 





Brokers and Agents Must Hold 
Themselves Out to Be Insurance 


Men 


A decided improvement in the hand 
the 


ling of agency and brokerage li- 


situation has been made by the 


cense 
Insurance Department of this state. 
New application blanks for renewals 


of licenses are now in the hands of the 
printer, as well as application blanks 
for new applicants. 

Among other data they contain a line 


asking the applicant if he intends to 
hold himself out to the public as an 
insurance broker or agent and carry 


on business in good faith as such. 
This is a question that appears in 
blanks of some other states and is a 
marked step in advance because unless 
a man is known in the community as 
an insurance agent or broker; in other 


words, unless he “holds himself out” 
as such he can’t get the license. 
Can’t Place Insurance On Employer's 
Risk 
Another question is whether the 
agent or broker intends to place any 


insurance in which his employer is 
named as insured and expects to obtain 
any commission, rebate or recompense 
thereon, and, if so, does he intend to 
“pay, allow or give your employer any 
portion of such premium or commis- 
sion, directly or indirectly, on any such 
policy of insurance?” The blank goes 
on to say that it is understood that 
the applicant may not receive any com- 
mission on any policy of insurance 
covering his own property or risk. 
Victory For Agents’ and Brokers’ Asso- 
ciations 

These are provisions in the Graves 
bill, and the incorporation of the new 
questions in the blank is a victory for 


the New York State Association of In 
surance Agents, and for the Fire, Ma- 
rine & Liability Brokers’ Association 
of New York. 


* 2 « 

Hagen With Terhune & Co. 
Charles Hagen for a number of years 
manager of Lethbridge & Co., and pre- 


viously for Lethbridge & Adler, re- 
signed last week and is now office 
manager of Terhune & Co. 
ok Ac + 
Chas. Ebert Makes Change 


Charles Ebert, formerly with Hamlin 
& Co., is now with Weed & Kennedy 
as placer. 

* a * 
Atlantic City Hotels 
Atlantic City car- 
the Marl- 


The Traymore at 
ries $2,200,000 insurance; 
horough-Blenheim, $1,800,000. 

* * al 


Thomas Hart Makes Change 
Thomas Hart, for a number of years 


with R. A. Cooroon & Co., has gone 
with Rollins, Burdick & Hunter as 
placer. 

+ 4 * 
Facts About Hartford Fire’s $25,000 


Policy On Holstein 

The Hartford Fire has issued a policy 
covering Mighty Monarch, a prize Hol- 
stein bull valued at $75,000, and owned 
by Paul T. Brady, vice-president of the 
Westinghouse Electric Co. The policy 
is for $25,000, payable at the rate of 
$2,000 a year. The bull is kept at 
Broad Meadow Farms, Patterson, Put 
nam County, N. Y. near Danbury. It 
is considered the world’s most valu- 
According to the 


able cattle breeder. 


records on file at the local office of 
the company, the policy was issued 
June 15. Mighty Monarch is 3 years 
old and weighs one ton. The normal 
life of the animal, said Mr. Brady, 
should be fifteen years. During this 
interval the animal will earn approxi- 
mately $75,000 or $5,000 a year. A 
special touring car has been contracted 
for its transportation to different parts 
of the country. Three attendants are 
constantly with it. It is not exhibited 
at agricultural fairs or other public 
places, as it is considered too valuable 
to risk against possible injury. About 
six months ago, a fire, attributed later 
to German agents, destroyed a barn on 
the Brady farm, killing two valuable 
cows. It is reported that Mr. Brady 
intends to sell Mighty Monarch at pub- 
lic auction October Ist, with other valu- 
able cattle. 
a * + 

Cox With Block Earl & Manuel 

Harry KE. Cox, for the past fifteen 
years connected with Willcox, Peck & 
Hughes and Willcox. Peck, Brown & 
Crosby, resigned on September 15, and 
is now associated with Block Earl & 
Manuel. 

. * a 

J. G. Kase Appointed Counterman 
Kase, for years a familiar 
Philadelphia, goes with Clar- 
Krouse as counterman, suc- 
eceding C. R. Hobart. Mr. Kase start- 
ed with the Krouse office years ago. 
Not long ago he represented the Provi- 
dence Washington as special agent. 
Mr. Hobart on the first of the month 
goes with Jas. J. Boland Company of 
Scranton as special agent for Eastern 
Pennsylvania and Southern New Jer- 
sey. 


John G. 
figure in 
ence A, 


GET CENTRAL NATIONAL 

Jones, Launt & Barrett, Inec., general 
agents, Philadelphia, announce their 
appointment as agents for Philadelphia 
and vicinity, for the Central National 
Fire Insurance Company of Des Moines, 
Iowa. 

The Central National 
ization of $500,000; a 
over 350,000, and a 


has a capital- 
net surplus of 
total assets of 


NEW YORK STATE DEPARTMENT 


HUMBOLDT,.FIRE OF. PA. 


_ CAPITAL FIRE OF N. H,. 
PERCY B. DUTTON, Manager, ROCHESTER 


TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 
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FIRE and AUTOMOBILE INSURANCE 
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New York, N. Y. 
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Detroit National Hire 
Iusuranuce Cn. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 


lines of permanence 


AGENCY CONNECTIONS SOLICITED 





nearly a million. Through the efforts 
of the Triangle Corporation the Cen- 
tral National expects to do a large vol- 
ume of preferred business. 
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Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 
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HOME OFFICE 
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Discuss Live Topics at 
Meeting of New Jersey Agents 


The meetings of the Fire Under- 
writers’ Association of New Jersey are 
always snappy, compact and interest- 
ing affairs and the gathering last week 
was no exception. There were almost 
fifty agents on hand, South Jersey be- 
ing particularly well represented, and 
they felt well repaid for attending. 
After hearing President Moffatt out- 
line in concise and clear fashion the 
results of the deliberations at Cleve- 
land and the reasons why agents made 
an appeal to President Wilson the con- 
vention passed a resolution endorsing 
“unanimously and in toto” the resolu- 
tions of the National Association, 
passed at Cleveland, and _ protesting 
“against any taking over by the Gov- 
ernment of the business of insurance 
except insofar as is clearly necessary 
for the winning of the war.” 

John H. Ward Objects to a Paragraph 

The only member of the convention 
who discussed this resolution was John 
Ward, of Jersey City, who is now 
doubling in the capacity of a Govern- 
ment appeals agent and an insurance 
agent. Mr. Ward did not like the first 
paragraph of the Cleveland resolution, 
which reads: 

Whereas the insurance agents of the United 
States are concerned over the danger of Gov 
ernment insurance bills which are already pre 
pared for introduction in (Congress threatening 


with destruction the established system of it 
surance conducted through local agents. 


That paragraph, thought Mr. Ward, 
was misleading and certainly should 
not be at the top of the resolution. 
It gave the impression that the Gov- 
ernment is trying to drive the insur- 
ance agents out of business, and Mr. 
Ward doubted this. His opinion is that 
the resolution should begin with the 
section showing how agents are reduc- 
ing the fire losses. 

Mr. Moffatt answered by saying that 
the Cleveland resolution had _ been 
adopted by the resolutions committee 
(of which he is chairman) after every 
word had been weighed. 

“There was no snap judgment,” he 
said. “It’s the official opinion of the 
Cleveland convention and I think we 
should adopt it as passed at the Na- 
tional Convention.” 

It was unanimously adopted. 


Not the Mouthpiece of Any Insurance 
Paper 

While discussing the “socialistic en- 
croachment” subject Mr. Moffatt made 
some remarks about the insurance 
papers which were of interest. He 
said the editors of the live insurance 
papers had studied the Washington 
situation from many angles and had 
done their best to present the situa- 
tion to insurance agents. He declared, 
however, that the national and state 
associations are not being guided by 
the editorial policy of these papers. 
News columns are vead for the news 
only. The editorial policy of the paper 
is binding on the newspaper only. By 
this Mr. Moffatt meant that the asso- 
ciations are not responsible for the 
propaganda calling upon agents to 
write or wire to Washington law-makers 
protesting against Government en- 
croachment, It is understood that all 


the officers of the National Associa- 
tion disapprove sending messages to 
Washington law-makers. The only offi- 
cial message to Washington ‘is that 
sent to President Wilson which has 
already been published by The Eastern 
Underwriter. 

Some interesting points were made 
at the New Jersey meeting on the grain 
and excess line pools, Government in 
surance forms and the agency license 
situation in Hudson County. 

The Insurance Pools 

In the discussion of insurance on 
plants making war supplies stress was 
placed on the necessity of these fac- 
tories getting sufficient coverage from 
the companies. Some companies drew 
the line at plants where there were 
hazards which made the risk look dan- 
gerous. It was brought out that agents 
should do their utmost to have these 
hazards removed, and defects remedied. 
Mr. Faunce of Atlantic City said tha‘ 
if the plants could not get the neces- 
sary insurance the Government might 
step in and furnish the necessary in- 
surance protection. 

Hudson County Agents 

The Jersey association has a confer- 
ence committee, of which John H. 
Ward is chairman, which has taken 
up with the insurance department the 
status of six agents in Hudson County 
supposed to be doing business in Jer- 
sey City without having complied with 
the resident agency law, but who are 
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alleged to have no office in that city. 
The Conference Committee presented 
the fact to the attention of the Trenton 
Department. The Commissioner wrote 
that in four of the cases the agents 
had complied with the law. The com- 
mittee is now getting evidence about 
the other two. 
Alien Enemy Clause 

In discussion about the alien enemy 
clause it developed that most of the 
agents are putting this clause on all 
policies in order that no chances be 
taken. Charles J. Adams, of Atlantic 
City, says he puts the clause on every 
policy. W. P. Faunce, of the same 
city, says that he took the matter up 
with the Insurance Department, which 
after conference with Washington au- 
thorities, wired him saying that the 
enemy alien is a man who is interned 
or who has been registered as an alien 
enemy. “As for the other Austrians 
or Germans not registered as enemy 
aliens or not interned we can write 
their policies the same as we have al- 
ways done,” he said. 

United States Government Forms 

Ira P. Sharp, of Vineland, N. J., said 
he had been rather embarrassed by 
the fact that in the case of a garment 
factory making goods for the Govern- 
ment a Quartermaster’s Department 
form which Washington says must be 
attached to the policies eliminates the 
contractor and operator, the assured 
being the U. S. A. An Atlee Brown 
branch office manager had vefused to 
pass the rider, and it was necessary 
for Mr. Sharp to cover by binder. 

“Four days have now gone by and 
I haven't any action yet,” he said. 
“What shall I do?” 

Several of the agents told him that 
if it were a case of choice between 
the Brown office and the Government 
to take the matter up with the com- 
panies direct and insist upon the Gov- 
ernment’s rider going through. Presi- 
dent Moffatt thought that this was a 
poor time to question the wording of 
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a Government form, and he called at- 
tention to the fact that in the West 
some of these garment factories are 
carrying double insurance It was final 
ly brought out by the Jersey City rep- 
resentative of Jos. M. Byrne & Co. 
that Atlee Brown had approved the 
Government form. This form discus- 
sion was a splendid illustration of the 
value of agents’ state associations. If 
the Vineland agent (Mr. Sharp) had 
not attended the meeting he would 
still be in the dark on how the form 
was finally disposed of. 


Saloon Insurance 


In the discussion about insurance on 
saloons and cafes it was brought out 
that some of the companies have al 
ready instructed agents not to write 
any more insurance on the fixtures of 
these places. The moral hazards of 
liquor stocks was also ventilated 

$500 Subscription 

At Cleveland President Moffatt had 
subscribed $500 of the $25,000 raised. 
for the development plans of the Na 
tional Association. The $500 was quick- 
ly subscribed at Atlantic City, among 
some of those giving $50 being S. 
Merchant Meeker, Elizabeth; Wood 
ward & Williamson, Jersey City; Ar 
nold Rippe, Jersey City; Meredith 
Dickinson, Trenton; and W. P. Faunce 
Atlantic City. Among those subscrib 
ing $25 was James H; Epworth, New 
ark. 

Secretary Miller’s Talk 

Chauncey 8. 8. Miller, secretary of 
the National Association, made a rat 
tling good talk in the interest of asso 
ciation work. In his opinion this coun 
try will never be Prussianized by th: 
destruction of individual effort How- 
ever, he warned the agents that they 
must not grope in an atmosphere of 
low invisibility and fail to see tenden 
cies in that direction. He warned 
agents not to lessen their activities 
for the preservation of individual free 
dom. 

Quotes Senator Sherman 

In his preliminary talk to the meet- 
ing Mr. Moffatt briefly sketched the 
socialistic tendencies at Washington, 
end declared that the insurance agents’ 
protest is not against the Government 
dropping insurance on properties which 
it owns outright, but against the drop 
ping of insurance by the Government 
on properties which it controls or in 
fluences. He quoted liberally from the 
speech of Senator Sherman, particu 
larly that portion which warns insur 
ance men to fight for their rights, and 
he called the Senator's address a great 
document which he said should have 
wide circulation among insurance men 


GROWING RAPIDLY 


Eagle, Star and British Dominions’ 
Assets Place It Among Frist Ten 
In England 


The growth and development of The 
Kagle, Star & British Dominion In 
surance Company, Limited, has been 
one of the interesting features of the 
British insurance situation The a 
sets entitle the company to rank among 
the upper ten of the fire insurance in 
stitutions in Great Britain 

A statement of the United States 
branch, as of December 31, 1917, fol 
lows 

Assets 
City, county and govern 

ment bonds (market value) $729,858.00 
Cash in banks. 286,030.47 
All other asset 144,280,63 


Total $1,160,169.10 
Liabilities 
Kieserve for unearned 
premiums 
Reserve for unpaid lo 
and all other liabilitie 


$369,193.4 
107,142.49 


Total $476,335.97 


Net surplus $683,833.14 
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Doyle Sees Reaction 
Toward Individualism 


BOARD’S 


NATIONAL COUNSEL 


Tells Northwest Association That War 
Has Brought Conditions Which 
Peace Will Remove 





Chicago, Oct. 2.-The meeting of the 
Fire Underwriters’ Association of the 
Northwest, an organization of field 
men, took on the form of a discussion 
of the Washington situation, and part 
of the proceedings recalled the scenes 
at the Cleveland convention of agents. 
Much importance was attached to the 
address of Counsel C. J. Doyle of the 
National Board. 

That organization has taken no offi- 
cial part in the discussion over “socialis- 
tic encroachments” by the Government. 
In fact it has watched the excitement 
with a display of coolness which. has 
considerably riled some of the insur- 
ance spirits. Henry Evans for instance, 
wrote a letter in which he declared 
that the National Board, if he were its 
head, and had the power so to do, 
would spend three or four hundred 
thousand dollars in publicity to stave 
off a menace which he says is threat- 
ening the insurance business. Know- 
ing all this, all ears were open to hear 
what Mr. Doyle had to say. He held 
that while the Government might seem 
to be socialistically inclined this was 
largely due to the stress of war condi- 
tions, and that with the coming of 
Peace there would be a reaction to- 
wards individualism. 

President Allen, of the agents’ asso- 
ciation, was not so optimistic. He 
thought the business was being en- 
dangered by socialism. 

Young E. Allison, the brilliant Louis- 











DEPRECATES CRITICISM OF 
GOVERNMENT INTEN- 
TIONS 


The Committee on Laws of 
the National Board of Fire Un- 
derwriters at its meeting has 


adopted the following resolu- 
tion: 
“This committee deprecates 


the publication of matter criti- 
cising the attitude or assumed 
intentions of the Government, 
or agitating the question of pos- 
sibility of State or Federal in- 
surance, inasmuch as it is keep- 
ing closely in touch with the 
situation and believes that if 
anything arises threatening the 
legitimate interests of our mem- 
bers it can be handled with more 
success and satisfaction to all 
concerned through the organiza- 
tion of the National Board of 
Fire Underwriters.” 




















ville editor, warned the meeting that 
insurance may expect trouble from poli- 
ticians after the war. He advised the 
insurance men to prepare. 


OIL ASSOCIATION 

The Oil Insurance Association for the 
co-operative writing of insurance on 
crude oil and oil properties was or- 
ganized in Chicago this week. The fol- 
lowing officers were elected: Presi- 
dent, John H. Carr, Hartford; vice- 
presidents, Neal Bassett, Firemen’s of 
Newark, and C. R. Tuttle, Insurance 
Company of North America, and secre- 
tary, J. C. Harding, Springfield. The 
executive committee is made up of the 
officers and George H. Bell, National of 
Hartford; C. E. Dox, London & Lan- 
cashire; A. W. Perry, St. Paul Fire & 
Marine; Walter D. Williams, Security 
& Reliance, and R. H. Purcell, Liver- 
pool & London & Globe. 
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No. 80 Maiden Lane, New York 
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INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, 


United States Branch 
92 William Street, New York 


95 Companies Join 
Excess Association 





GOOD PROGRESS BEING MADE 





Committee Gives Reasons Why Associa- 
tion is Necessary for Protection 
of Insurance Companies 


That the Fire Underwriters’ Excess 
Association is making progress is 
shown by the fact that ninety-five com- 
panies have already joined. The com- 
mittee, recently sent out a letter out- 


lining the reasons why the association 
is a necessity for the future protection 
of the fire companies doing business in 
the United States: 


The fire insurance business of the 
United States is affected with an emer- 
gency. 

1.—There exists a shortage of insur- 
ance upon certain large risks which 
cannot be obtained and which may p7zo- 
ceed from any one of the following 
causes: 

Inadequate rates. 

Physical and structural conditions. 

Failure on the part of the agent or 
broker placing the line to adequately 
canvass the market. 

This statement refers not to unde- 
sirable so-called “Affidavit Business,” 
but to the large risks of the couatry 
which broadly speaking are physically 
good risks. 

2—The demand for this unobtainable 
insurance protection places upon the 
fire insurance companies a_ patriotic 
duty as the first consideration. 

3—-Whether or not these shortages 
proceed from any one of the first 
named causes they do in fact exist, 
and the companies should act from 
patriotic motives, also for their own 
preservation, and thus remove the dan- 
ger even at the sacrifice of an unusual 
loss falling upon them. 


Purpose of Association 


4—The purpose of this association is 
to be exerted in several directions: 

(a)—It should first demand that the 
agent or broker shall show that he 
has thoroughly canvassed and exhaust- 
ed the agency resources of the country 
before the association shall assume any 
liability on a risk. 

(b)—The assured should be required 
to comply with all reasonable requests 
for the improvement of his property 
which have not been conformed to. 

(c)-The association should regularly 
arrange for inspection of its risks. 

5—If the association shall remove 
the menace of any heretofore unob- 
tainable insurance, either by develop- 
ing a market which the agent or broke 
has failed to uncover and so absorb 
the excess, or if it shall write the ex- 
cess in the association, it will have 
performed a great service for the 
business. 

6—In the case of a single risk where 
an extraordinary value has accumu- 
lated which might be regarded as 
against public interest, the association 
should make an effort to have such 
value distributed if possible and thus 
reduce the concentration. 


7—If it is claimed that some of the 
above functions could e performed by 


ENGLAND 


RICHARD D. HARVEY 


United States Manager 





an organization not vested with under- 
writing power, it is pointed out that 
underwriting power is necessavy as a 
final resource to clear the market, and 
for this reason all. these functions 
should be combined in one association. 
Discusses Use and Occupancy 

8—Use and Occupancy is not to be 
written by the association, and it is 
intended that Use and Occupancy in- 
surance shall not be permitted to block 
the mnarket to the exclusion of a cover 
for property values. The association 
should require the broker or agent to 
show the total amount of property and 
Use and Occupancy insurance, and if 
it shall be found that additional prop- 
erty insurance is needed and cannot be 
protected by reason of the existence 
of Use and Occupancy insurance, the 
association should endeavor to arrange 
for the release of a sufficient amount 
of Use and Occupancy insurance to 
make way for the property values, and 
this should first be accomplished, if 
possible, through agency channels. In 
such an event it might leave nothing 
for the association to cover—but, again, 
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A Broad Underwriting Service to Agents 
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Works in Harmony with American Agency Principles and Practices 


JAMES H. BREWSTER, Mer. 
Hartford, Conn. 








it will have performed a distinct serv- 
ice to the business. 

9—So far no risk in a congested area 
district with a shortage has come to 
the notice of the committee: the short- 
ages we believe exist principally upon 
large individual plants throughout the 
country and removed from congested 
value districts. 

10—In naming a maximum line it 
does not follow that a company will 
be filled to the maximum in all Cases. 

11—It seems advisable to deal only 
with unobtainable excess in each case 
rather than dislocate the whole line 
of insurance simply to take care of 
the excess. It is emphasized that in 
dealing with the excess only it will be 
obtained at a cost of not exceeding 5 


per cent. brokerage and agency com- 
mission combined. 
12—The association shall endure 


only for the period of the war. 
Plan Justified 


“Finally, the Committee of Forvma- 
tion does not claim perfection for this 
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INGRAM & LERCH, Managers 
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$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 
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GEORGE H. TYSON, Gen’l Agent 
210 Sansome Strcet 
San Francisco, Califoruia 


Marine Department 


WM. H. McGEE & CO., Gen’! Agts. 
15 William Street, New York City 














association, but the companies have no 
organization which can dea] with what 
may be regarded as the only threaten- 
ing deficiency of fire insurance and this 
plan should suffice to meet the emer- 
gency. 

“The committee does not insist that 
the danger to our business is imminent 
but regards it as sufficiently menacing, 
though distant, to justify working out 
this well considered plan to divert it. 
We have sometimes failed to grasp 
impending transitions in our business 
ores to regret our lack of foresight 
ater.” 


OLD RUMOR CONCLUDED 

Probably based on the remarkable 
progress being made by the Great 
American and also on recent attempts 
of investors to buy stock in that Com- 
pany, (which is hard to obtain) there 
was renewed circulation of a rumor 
along William Street this week that 
the Great American would increase its 
capital to $5,000,000. Upon inquiry it 
was learned that it is a repetition of an 
old rumor. Undoubtedly after the war 
an increase will be made in the capital 
stock of this Company. 





EASTERN MANAGER OF 
NEW ZEALAND 

H. E. Kempthorne, latterly in charge 
of the Wellington, N. Z., branch of the 
New Zealand Insurance Company, is in 
San Francisco, conferring with W. M. 
Speyer, manager of the Pacific branch, 
and completing arrangements for the 
entrance of the company in New York. 
The New York office wil! transact both 
five and marine business, and Mr. Kemp- 
thorne will leave for the East in a few 
weeks, to take charge of that office. 





NEW YORK STATE EXAMINER 


Guy 8S. Luther has been made an 
examiner of the American Eagle for 
New York State with the exception of 
metropolitan, suburban and Long Island 
business. He has been inspector in 
New York State for several years. 


MAGERS WITH CONCORDIA 


George L. Magers, former assistant 
secretary of the Western of Pittsburgh, 
is now state agent in New Jersey of 
the Concordia Fire. 


STEPHENS ASSISTANT MANAGER 

The Pittsburgh Underwriters have 
appointed LeRoy M. Stephens assistant 
manager. He has been with the com- 
pany sixteen years. 


BIG BROKERAGE CHANGE 

As The Eastern Underwriter goes to 
press it learns that there will be a 
sweeping change in one of the biggest 
brokerage firms on the street. It will 
result in the formation of a new firm. 
Details will be printed by this paper 
next week. 


E. C. Cox, for twelve years with the 
Dixie, has been made a special agent 
of the American Eagle. 


The Great American has subscribed 
for $3,375,000 worth of Liberty Loan 
bonds. If the Company is allotted that 
much it will own about $5,000,000 of 
Liberty Loan bonds. 
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E. R. Hardy and R. P. 
Barbour to Speak 


SOCIETY’S COU RSE FOR WOMEN 


All Phases of Fire Insurance Covered 





By Insurance Society’s New 
Lecture Series 
EK. R. Hardy, of the New York Fire 


and R. P. Bar- 
North Brit- 


Insurance Exchange, 
bour, local secreiary of the 
ish and Mercantile, have accepted in- 
vitations to conduct the two series of 
lectures to be given under the auspices 


of the Insurance Society of New York. 

The series of lectures to be given 
by Mr. Hardy will start on October 21, 
and will continue for the succeeding 


Mondays. 
Mr. Hardy’s Lectures 


seven 


The subjects for these seven lectur 2s 
are, “Why Insurance Is Possible,” “Why 
There Must Be an Application and a 
Iusiness Geiter,” “Why There Must 
be an Inspection of the Property,” 
“Why There Must be a Rate,” “Why 
There Must be a Policy or Contract,” 
“Why There Must be a Settlement o? 
the Loss,” “Why There Must be Dif- 
ferent Forms of Fire Insurance Such 
as Property, Rent, Profits, Use and Oc 


cupancy.” 

Mr. Barbour’s Lectures 
Mr. Barbour 
and will con- 


The seven lectures by 
will start on October 24, 


tinue on the succeeding Thursdays 
with the following subjects: “What is 
Fire Insurance, by Whom Furnished 
and Through What Means (Law of 


kinds of 
American 


diferent 
brokers, 


average, indemnity, 
companies, agents, 


agency systems),” “Rates, Forms, Pol 
icy Writing (Different kinds of vates, 
various methods of rate making, the 
wording of forms and clauses, how to 
write policies, the essentials of the 
contract),” “The Travels of the Daily 
Report (The stamp clerk, the com 


pany’s office routine, underwriting, ac- 
counting, statistical, reinsurance, loss 
tion, Re-insurance (Why endorsements 
department),” “KEndovsements, Cancella- 
are necessary, how made and worded, 
cancellation, short rate, pro rata, par- 
tial and total, what re-insurance means 
and what it is for),” “Theory and 
Mechanics of Underwriting (Practica- 
ble application, law of average, moral 
hazard, commercial report, fire record, 
general conditions, physical hazards, 
maps, surveys, classes, fixing the line),” 


“Losses (What is indemnity, proof of 
apportionment, Comcurrency, sta- 
tistics),” and the last meeting will be 
devoted to the answering of questions. 

The lectures will commence at 5.10 
sharp and stop at 5.45. Tickets with 
out cost may be obtained at the Library 
of the Insurance Society and no one 
person may attend both series. 

The committee which has arranged 
these lectures is Mrs. Grace Cahill, 
Royal, chairman; Miss Edith M. An- 
drews, Committee on Losses; Miss 
Vera ©. Whelan, Westchester; Miss 
Selma FE. Burmeister, Northern, of Lon- 
don; Miss Jessie C, Laing, London As- 
surance; Miss Mary EK. Lowndes, Nia- 
gara and Miss Maude FE. Inch, Insur- 
ance Society. 


loss, 


TO MEET IN BALTIMORE 

The tenth annual conference of the 
Insurance Insti'ute of America will be 
held in Baltimore, Md., on October 14, 
15 and 16. The convention will be held 
under the auspices of the Baltimore 
members, the Insurance Society of Bal- 
timore. 
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NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET SERVICE 80 MAIDEN LANE 
NEWARK NEW YORE 
Phone Market 6536 | FIRST Phone John 4560 











* 








207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 


WESTERN 


ASSURANCE CoO. 
OF TORONTO, CANADA 


States from 1874 to 1917, 
inclusive Cee reer esseeeseeesses 43,294,154.63 UNITED STATES BRANCH: 
Fire, Marine, Explosion 54 Pine Street - New York 


and Tornado Insurance 
UNITED STATES BRANCH 
January 1, 1918 


WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 


$A,194,579.34 
1,667 ,691.69 


Assets 
Surplus in United States...... 
Total Losses Paid in United 


W. B. MEIKLE, President 





























F. H. BEWENE, Pres. 


ORGANIZED 1848 W. E. HAINES, Secy. 


< Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 














HOME OFFICE 
SCRANTON, PA. 








JAMES J. BOLAND COMPANY, Inc. 


NEW YORK NATIONAL INS. CO. 
THE COLUMBIAN NATIONAL FIRE INS. CO. MONTANA FIRE INS. CO. 





GENERAL AGENTS 


68 WILLIAM STREET 


— NEW YORK CITY, N. Y. 











—- 


San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
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Merchants Could Prevent Bad Practices Among 
Marine Brokers By Applying Their Usual 


Business Discretion in Placing Insurance 


Not long ago, an irresponsible brok- 
erage firm in this city issued a binder 
for about $70,000, covering both wcrainage 
and war risk on the steamer “Halifax,’ 
destined from a United States port to 
Europe. This binder was given to an- 
other brokerage firm, which delivered 
the same to its clients. The “Halifax,” 
after leaving the Azores, was never 
heard of, and was posted as missing at 
Lloyds, London. When the principals 
asked for the policies of insurance, so 
that they could collect their loss from 
the marine underwriters, they were in- 
formed by the brokers issuing the 
binders that no insurance had actually 
been placed, although they had pocket- 
ed the premium for the insurance, and 
probably spent the same. Naturally, 
the wheels of justice were put into 
motion. The district attorney was 
called in and the gentlemen indicted 
and afterwards let out on bail. The 
parties in interest since have reported 
as enlisting in the navy and army, and 
in the eyes of the law no man can be 
guilty until he is proven so. They 
will probably avoid criminal prosecu- 
tion until they return from their en- 
listments, if they are fortunate enough 
to return. In the meantime, the inno- 
cent broker who accepted this paper 
from his client has to make good the 
loss in question. 

Loss $17,000; Still Looking For Broker 

Another 
started in a minor position in a prom- 


case is of a young man who 


inent insurance brokerage office, and 
after two or three years’ experience 
branched out as a full fledged broker. 
With the nerve and persistency of such 
an undertaking, he managed to force 
his way into some of the very largest 
corporations of the country, who in- 
trusted him with their business, and 
last week a large Down East corpora- 
tion was looking for this young man, 
who has since disappeared. 

They would be very anxious to as- 
certain from this young man whether 
he actually placed the insurance for 
which he accepted a premium on which 
there is an outstanding loss amount- 
ing to about $17,000. 

Argued Against Going to Jail 

Another case is that of one of the 
new, younger brokers, who calmly ap- 
propriated premium paid him for in- 
surance placed in New York com- 
panies, and when the companies asked 
him about the same, he calmly stated 
that he had used them to develop his 
business, and that they could gain 
nothing by putting him in jail, but if 
they gave him a chance to remain in 
business, he could probably work the 
amount off. 

One more case worth noting is that 
of an export merchant who has since 
been put into bankruptcy, having ne- 
gotiated documents with a foreign ex- 
change house running in the sum of 


over $50,000, backed up with a binder 
calling for insurance placed in Lon- 
don, which, in the event of a total loss 
would have probably been in the same 
category with the binder issued on the 
steamer “Halifax.” 

Why Not Pick Broker as Carefully as 
Other Business Associates? 
There are any number of such cases 
on record, and the most surprising fact 
of all is that merchants will trust the 
placing of such an important matter 
as marine insurance with wholly in- 
competent and irresponsible brokers. 
If the same merchant were asked to 
sell $1,000 worth of merchandise to 
another merchant on a ten day basis, 
he would call for commercial reports 
and investigate the intended purchaser 
to the limit before giving him credit, 
but there seems to be absolutely no 
hesitancy in giving orders for large 
sums of insurance to irresponsible 
brokers, who really are not in a posi- 
tion to give the merchant the proper 
protection and cannot assist him in the 
collection of any losses which involve 
technical questions when they come 

before the underwriters. 
Paying Premiums Twice 

Furthermore, these merchants do not 
alone intrust this important feature to 
brokers, but they turn over to them 
thousands of dollars in premiums to be 
distributed to the underwriters, and in 
a great many cases this money has 
been misappropriated and the premium 
had to be paid twice. 

It is also true that there has been a 
great laxity shown during the rush of 
wartime business by financial institu- 
tions, dealing in foreign exchange, in 
accepting binders for marine insurance 
from brokers of unknown experience 
and financial responsibility. It is cer- 
tainly fortunate for a great many par- 
ties who have been lax in the scrutiny 
and selection of their brokers that 
there have not been more such cases 
as the steamer “Halifax” brought to 
light. OBSERVER. 


SURPLUS 


MARINE MANAGERS 
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OF NEW YORK 
CASH CAPITAL AND SURPLUS $1,000,000 
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Marine and War Risk Insurance 
Losses made PAYABLE in all parts of the world 


C.R. EBERT & CO,, Inc. 


48 BEAVER STREET, NEW YORK 


$793,852.75 


PHONE 263-264 BROAD 








To Develop French 
Business in the U. S. 


ALSO OTHER ALLIED FACILITIES 


A. V. Hansen, of Paris Firm of Alb. 
Smeesters, Now in New York— 
To Open Office 
Albert V. Hansen, of the firm of 
Alb. Smeesters, Paris, has arrived in 
New York and plans to open an office 
in this city for the purpose of estab- 
lishing relations with American offices 
and the connections of his firm in 
France, Italy, Spain, Portugal and other 

European countries. 

Mr. Hansen’s firm in Paris is man- 
ager for the L’Unite, L’Universe and 
the L’lle de France and is agent of 
the American Merchant Marine, of New 
York; British Commonwealth, of Eng- 
land; Eastern Warehouse & Transport, 
of Russia; International of Copenhagen; 
Lancashire & ‘Cheshire, of England; 
Motor Union, of England; United Brit- 
ish, of England; and Rijn, of Holland. 

Mr. Hansen believes there is a great 
opportunity now for an exchange of 
facilities, particularly in marine, be- 
tween the companies, both French and 
Allied, and American companies and 
is preparing an article on this subject 
which will appear in a subsequent issue 
of The Eastern Underwriter. 

Room in Paris for Allied Insurance 
Men 

His firm has taken a step which will 
be of great interest to company man- 
agers in the United States. In the 
building which Alb. Smeesters owns 
and occupies exclusively in Paris, a 
room has been set aside and placed 
in charge of a man who speaks both 
French and English which is available 
to any insurance man either British 
or American who is serving in the 
army and may be on leave in Paris. 
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American Insurance Co., of Newark, N. J. 
Firemen’s Insurance Co., of Newark, N. J. 
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In this room American, Canadian and 
English insurance journals and daily 
newspapers of the latest date are kept 
on file and stenographers who under 
stand English are at the service of any 
insurance men who may wish either 
to transact business or to receive any 
other kind of assistance through an 
office having the common bond of in- 
surance. 

Mr. Hansen says that he would be 
glad if company managers here would 
tell their men “over there” that his 
firm would be glad to welcome them 
in Paris and would do everything in 
their power to make their stay there 
as interesting and pleasant as possible 
The address of the Alb. Smeester build 
ing in Paris is 6 rue des Colonnes 


PLATT, FULLER & CO., FORMED 
Succeeds Platt & Farnum as_ Insur- 
ance Company of N. A.’s New York 
Marine Managers 





Following the recent death of Harry 
Farnum the firm of Platt & Farnum 
has been re-organized under the name 
of Platt, Fuller & Co., and the Insur 
ance Company of North America this 
week announced the appointment of 
Piatt, Fuller & Co., as managers of 
the metropolitan marine department 
of the company, succeeding Platt & 
larnum, 

Plait, Fuller & Co. are composed of 
Clayton Platt, Bert S. Fuller, Edwin §S 
Close, Henry S. Reed and Hawley T 
Chester. Mr. Platt joined the marine 
agency of the Insurance Company of 
North America in this city in 1873 
when it was in the office of Satter 
thwaite Bros. This firm was succeeded 
by Catlin & Satterthwaite in 1880, and 
later by Platt & Farnum, Mr. Platt con 
tinuing as a member of each firm, Mr 
Fuller and Mr. Close have also been 
identified with the New York agency of 
the company through several changes 
of firm name and Mr. Reed and Mr 
Chester have been dividing their time 
between New York and Philadelphia for 
more than ten years in the interests 
of the company 


SWINDLING THE COMPANIES 

A statement issued by a committce 
of the National Board of Marine Un 
derwriters indicates that the compa 
nies have been swindled on many loss 
es, particularly in South American 
waters, and a movement is under way 
te check such operations 


NEWARK FIRE’S CHANGE 

J. N. S. Brewster & Co., Inc., on 
Tuesday resigned from the metropoli- 
tan automobile department of the New 
ark Fire. Brewster & Co. also handled 
the automobile loss department of the 
Newark The automobile losses here- 
after will be handled by Tiernon & 
Co., adjusters, though the Newark has 
made no announcement as yet as to 
the agency succession. 
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Some of the Year’s Developments 
in British Marine Insurance 


London, Sept. 15.—Underwriters 
have had to put up with the loss of no 
part of their business 
account of State 
while changing 
descrip- 
al- 


inconsiderable 
connections on 
trol in various trades; 
conditions have led to 
tions of merchandise, 
ways been covered on f.p.a. terms, now 


con- 


some 
which have 
being covered against the risk of par- 
ticular average, leakage being added in 
the case of oils and similar liquids. 
These, at a time when mishandling and 
bad stowage is rife, make the burden 
of troubles to grow, and have in some 
cases quite spoilt accounts which have 


heretofore been profitable. 
Discounts 
Several departures from the proce- 
dure hitherto followed in regard to 
various matters have taken place dur- 
ing the year. The discount question, 
long fallen into a state of abuse has 


received partial attention. Hull insur- 
ances placed on the deferred premium 
basis are now only subject to 8 per 
cent. discount on premiums; the old 
discount of 10 per cent. being only al- 
lowed when premium is paid on or be- 
fore the 8th of the month following 
closing. There is still room for fur- 
ther attention to this discount business 


and even the above arrangement has 
its loopholes. 
The Uniform Slip 
The uniform slip has made its ap- 


pearance, but as it has not been taken 
up by several companies, this depar- 
ture is only partially effective. Brok- 
ers’ slips have also been more or less 
unified, and this is a far more impor- 
tant matter, and one which many would 
like to see still more drastically dealt 
with. The advantage of having each 
item of the risk clearly shown in defi- 
nite order is a great one; and if com- 
bined with this the practice could be 
secured allowing no clauses in exten- 
sion beyond the Institute Cargo 
Clauses, the relief obtained would be 
a very real aid to underwriting. Many 
disputes arise when obscure wording 
is added to a slip which is either not 
read at all or very hastily considered, 
and if the slips were made really uni- 
form these troubles would not arise. 
“Power Vessels” 

Another useful agreement which has 
been reached is the delineation of a 
“power vessel.” This has become 
necessary in consequence of the wide 
use of auxiliary engines in sailing ves- 
sels, and in order to avoid any further 
controversy as to the meaning of the 
term “power vessel,” a notice was is- 
sued a month or two back limiting the 
expression to those vessels habitually 
propelled by their own machinery only. 

Basis of Valuation 

The loose habits into which the mar- 
ket had fallen in the matter of basis 
of valuation, have been checked by the 
agreement operating as from June Ist 
of this year, by which any insurance 
upon cargo must contain an agreed 
valuation or the basis upon which the 
valuation is to be made. This agree- 
ment, which has caused an interesting 
explanation of its meaning to be issued 
by Lioyd’s Underwriters’ Association, 
is a very welcome one, and will place 
beyond the realm of controversy a sub- 
ject of many cases of dispute in ‘the 
past. 

Claims Settling at Lloyd’s 

Claims settling at Lloyd’s has been 
criticised rather severely in the past. 
as, Owing to the number of syndicates 
interested in any large policy, the time 
occupied in getting a claim through 
has often been considevable. To obvi- 
ate this delay, a Lloyd’s Claim Bu- 
reau wag established in March last, 
at 58, Cornhill, which has been sup- 


ported by a large number of syndicates, 
and promises to be as great a success 
a’ the Signing Bureau has become. 
Non-Delivery of Cargo 

The inclusion of a clause in many 
Bills of Lading which largely exempts 
shipowners from liability for non-deliv- 
ery of cargo, had led to a demand for 
insurance against risks incurred in con- 
sequence, and a clause has been drawn 
up by the Institute which provides for 
cover beyond the amounts recoverable 
from shipowners, and for this clause 
an additional premium, usually five 
shilling per cent., is charged. This is 
a matter which calls for attention 
with the whole question of Bills of 
Lading and shipowner’s _ liabilities. 
France has, during the year, passed 
on act similar to the American Harter 
Avt. bot nothine has ‘yet been accom- 
nlished here in this direction, althouch 
it is interesting to recall the opinion 
expressed by Judge Atherley-Jones in 
Sentember last, that the power pos- 
sessed by sea-carriers to contract them- 
selves out of their liability for negli- 
gence, is an “intolerable burden.” 

Vessels’ Names 

A restriction applied to vessels’ names 
by the Government is a welcome one 
to underwriters. By this provision it 
is not permissible for a vessel’s name 
to be changed, or for a vessel to be 
given any name already on the regis- 


ter. Such a measure might well be 
made permanent and not merely be 
made as a war measure. The idea 


might be inter-nationalized to the com- 
mon advantage. 
British Insurance Association 
A step important in the interests of 
insurance was that which established 
the British Insurance Association early 


in the present year. Its objects are 
the “protection, promotion, and ad- 
vancement of all classes of insurance 
business” and the “taking of such con- 
certed measures as may be deemed 
expedient whenever the business trans- 
acted by members of the association 
posed action of any Government or 
other authority at home or abroad.” 
The probability is that the association 
will find plenty of scope for its ener- 
may be affected by the action or pro- 
gies. 


Wilfred Whaley Mack, editorial di- 
rector of “The Weekly Underwriter,” 
has been commissioned a captain in 
the Quartermaster’s Corps, National 
Army, in the Finance and Accounts 
division. There are now quite a num- 
ber of insurance men in the Quarter- 
master’s Corps, including S. Herbert 
Wolfe, former actuary who is a Lieu- 
tenant-Colonel, and T. Bertand Graham, 
of the Metropolitan Life, who is a cap- 
tain. ‘aptain Mack enlisted in the 
Second Signal Corps, N.G.N.Y. four- 
teen years ago, and in 1914 attended 
the Plattsburg Camp. In February, 
1917, he enlisted in the Veteran Corps 
of Artillery of this State. He became 
a corporal and later a top sergeant. 
On August 21, 1918, he was promoted 
to Second Lieutenant. “Billy” Mack 
is one of the most popular men in in- 
surance journalism, with which he has 
been associated since 1904. He began 
in New York and later was an insur- 
ance reporter in Atlanta and Chicago, 
returning here in 1914. He has always 
played the game fairly and squarely 
and goes to his new post with the 
well wishes of everyone. His last in- 
surance reporting jobs were to cover 
the semi-annual meeting of the Fire 
Underwriters’ Association of New Jer- 
sey, the insurance commissioners’ con- 
vention and the local agents’ conven- 
tion in Cleveland. 
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AFTER THE WAR 


A British Paper’s Views on Marine In- 
surance Situation—No Grounds 
For Pessimism 


The much discussed subject of com- 
petition for marine business after the 
war has by no means been fully closed. 
It is one of those questions which I 
think is like many others arising out 
of the war, difficult to solve, says “The 
Policy,” of London. One thing is, or 
should be, absolutely certain, and that 
is the strong prejudice that will avai 
in regard to Austro-German competi- 
tion in our own and that of our Allies’ 
markets. Over a million 
premiums for marine insurance busi- 
was cut o-f in the United States 
from the branches there of enemy coun- 
tvies, and a share of this should be dis- 
tributed ‘ internationally the 
Allies. In the after-war reconstruction 
efforts Sea transport of all kinds of ma- 
terials will be playing a big part. The 
aftermath of war hazards as the resuit 
ol wreckage and mines will last for 
some years, and consequently rates for 
this class of insurance will be consider- 
ably higher than pre-war rates. Many 
shippers who did not cover their ma- 
rine risks with anytning like the 
amount of completeness they have done 
the outbreak of war will have 
been imbued with the insurance habit, 
and will continue to insure against all 
perils by land and sea which was con- 
sidered superfluous in pre-war days. 
Many of the war-time established com- 
panies for marine will have 
made valuable connections, and it does 
rot seem likely that the enterprise that 


sterling of 


nesis 


between 


since 


business 


plompted the inception of these new 
concerns will be found lacking when 
the times comes for values and high 


premium rates to slacken off. Despite 
the somewhat pessimistic prognostica- 
tions that have been made with regard 
to the marine business after the war, 
there are certain elements which ap- 
pear to hold for this branch of insur- 
ance an active field for some years to 
come. 

TRUSTEE OF MARINE LEAGUE 

Henry Evans, president of the Con- 
tinental, Fidelity-Phenix and Ameri- 
can Eagle, has been elected a trustee 
of the National League. 


Henry H. Brown, of Edward Brown 
& Sons, San Francisco, is visiting the 
East. 








The Reliance Fire and Marine Under- 


writers, of New York, have been in- 
corporated, $15,000 capital, by J. T. 
Barker, A. J. Hiers and W. H. Thrall, 


27 William Street, New York. 


Merchants’ Association 
and War Risk Bureau 
(Continued from page 1) 
destination as early as the goods there- 
in represented. 

“Our correspondent claims that Gov- 
ernment insurance certificates are usu- 
ally not available until a week or ten 
days after the steamer has sailed, there- 
by often making it necessary to utilize 
private underwriters, who issue certi- 
ficates more promptly. 

“The Merchants’ Association of New 
York is taking the liberty of bringing 
these statements of shippers to your 
notice in the thought that you would 
wish to make an investigation of the 
matter and hasten the procedure if in 
any way that be possible.” 
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Say Mark T. McKee 
Has Been Maligned 


CHARGES FOUND UNWARRANTED 
Michigan Federation’s Executive Com- 
mittee Investigates and Rejects 
Story of Osborne Offer 
Friends of Mark T. McKee, the In- 
surance Federation secretary who has 
done more to put members into that 
organization than any other man in the 
country, traveling from Coast to Coast 
in doing so, flocked to his defense fol- 
lowing stories in daily papers that he 
had approached Chase §S. Osborne, a 
Republican leader, offering for a large 
sum of money to swing his influence. 
Michigan Federation Acts 
At the regular semi-annual meeting 
of the executive committee of the In- 
surance Federation of Michigan held 
in Detroit Tuesday of this week, the 
following resolutions were unanimous- 

ly adopted: 

“Whereas, there has been consider- 
able publicity in certain newspapers of 
statements purporting to have come 
from the Hon. Chase S. Osborne, rela- 
tive to the recent Senatorial primary 
campaign in Michigan in which 
charges were made attacking the good 
name of Secretary Mark T. McKee, 
and, by innuendo, the integrity of the 
Insurance Federation; 

“Therefore, be it resolved that after 
a careful investigation by the execu- 
tive committee of said charges the 
same were found to be without founda- 
tion and wholly unwarranted; 

“And be it further resolved that this 
committee as well as the entire mem- 
bership of the Federation for whom 
they speak hereby express their im- 
plicit confidence in the honor and in- 
tegrity of Mr. McKee, both as a citizen 
and as an officer of this organization. 
Chas. E. Boylande, J. Bullard, E. C. 
Bowlby, Leo K. Hennes, Chas. lL. Ray- 
mond, the committee.” 


DISABILITY FOR WOMEN 
Now Being Written By Chicago Bond- 
ing & Insurance Co.—Limits and 
Rates 





The Chicago Bonding & Insurance 
Company is now insuring business 
women, including stenographers, sales- 
ladies and office managers, under a 
new disability policy the limits and 
rates being: 

Accidental 


Death, Loss Monthly 


of Both Accident Yearly Premium 
Limbs and Illness Ages Ages_ 
or Eyes Indemnity 18 to 50 Sito! 
$ 500.00 $ 50.00 $16.45 $24.68 
500.00 75.00 23.45 35.18 
500.00 100.00 0.45 45.68 
750.00 50.00 17.68 26.51 
750.00 75.00 1.68 37.2 
750,00 100.00 1.68 47.51 
1,000.00 50.00 18.90 8 35 
1,000.00 62.50 22.40 3.60 
1,000.00 75.00 5.90 38.85 
1,000.00 100.00 32.90 49.35 
1,500.00 50.00 21.35 32.03 
1,500.00 75.00 28.35 42.53 
1,500.00 100.00 35.35 53.03 
2,000.00 75.00 1.80 46.20 
2,000.00 100.00 37.80 56.70 


“War has worked a great many 
changes in the domestic and business 
life of the country and as there are 
more women now engaged in business 
than ever before, we believe the time 
is ripe to take advantage of the fact,” 
the company says. 


Rider to Protect 
Casualty Expirations 


——--—— 


RESULT OF CLEVELAND MEETING 





Agents Want Printed Agreement to 
Protect Their Business if Company 
Withdraws Supplies 





The drafting of a rider to protect the 
expirations of insurance 
agents is an aftermath of the Cleve- 
land convention of the National As- 
sociation of Insurance Agents. This 
subject has been before both the Na- 
tional Association of Insurance Agents 
and the National Association of Casu- 
alty and Surety Agents. 

Florida Agent Starts Discussion 

The casualty expiration talk was 
started at the Cleveland convention by 
S. L. Lowry, of Tampa, Fla., who 
wanted to know why the association 
had not taken some action with regard 
to the complaint he had made at the 
St. Louis convention a year ago regard- 
ing the Fidelity & Casualty Co. He 
declared that that company had sent a 
special agent to Tampa after a con- 
troversy between the local agent and 
the company which special agent had 
solicited expirations. 

“We put the business on our books, 
and it belongs to the Company not to 
us,” he said. “The casualty business is 
growing so rapidly that this is a sub- 
ject of the greatest importance and 
the association should act emphatically 
and quickly, outlining its position in 
the matter.” 

Agent Williams, of Mankato, said 
he wanted to defend as well as criti- 
cize the action of the company com- 
plained of. He said that he knew of 
five other casualty companies that 
were in the same boat, and he re- 
cited some of his experiences. 

Gets It In Written Contract 

James B. Wallace, of Kansas City, 
said he had made contracts with lia- 
bility companies. These contracts 
were drawn up by him and the rep- 
resentative of the companies, and 
typewritten in these contracts or agree- 
ments it is provided that the expira- 
tions belong to Mr. Wallace. 

W. J. Carey Cincinnati said he 
doubted if 50 per cent. of the agents 
of the country, particularly fire agents, 
had a contract of a written nature. He 
suggested a standard contract which 
would protect the agents in the matter 
of renewals and also when a company 
becomes defunct. 

Associations Should Get Together 

G. Arthur Howell, Atlanta, thought 
there should be co-operation between 
the fire and the casualty agents asso- 
ciations on this matter. 

Eugene Walsh Davenport, said that 
he certainly believed that his $200,000 
of casualty expirations belonged to his 
office exclusively. 

John A. Murphy, Buffalo, favored the 
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Residence theft insurance at one-third the former 
This is every broker’s opportunity. 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 
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lion says: 


its liabilities have borne 


equitable treatment.” 


LINES 














The New York Insurance Department in a recent examina- 
“While the business of the Company has increased, 


admitted assets and the surplus a corresponding in- 
crease in the ratio to liabilities. 
Company, therefore, has been healthy. 


The affairs of the Company are being efficiently and 
conservatively conducted. Liberal reserves have been 
set aside for outstanding losses and other liability 
items, and policyholders are being accorded fair and 


Over Three and a Half Million Dollars Paid in Claims 


en ore 
Surplus to Policyholders........... ..... «$984,137.21 


WRITTEN 


Accident-Health (Commercial and Indus- 
trial) —Burglary—Plate Glass—Automobile 
Teams and General Liability. 


Agency applications will be considered for unoccupied 
territory. 





adoption of a rider which would pro- 
tect the local agent, and Mr. Murphy's 
plan won approval. 


Not Solicited By Salaried Employe 


There are two sides to the Florida 
incident which was referred to at the 
agents’ convention. It was rumored in 
Jacksonville and Tampa that Lowry & 
Prince had placed F. & C. business in 
other companies before the connection 
between them and the F. & C. was 
severed. The general reputation of the 
K. & C. throughout the field is that it 
stands squarely and loyally by its 
agents, proven by the fact that it has 
hundred of agents who have been with 
the company a quarter of a century or 
more. 

Secretary Ferres, of the F. & C. said 
that the Company did not care to en 
ter into a controversy regarding the 
old Tampa incident. All that he carea 
to say was this: 


“The Fidelity & Casualty Co., de- 
cides every case of this nature on its 
individual merits. So far as the Flor 
ida incident is concerned this Com 
pany is convinced that its action was 
fully justified by the circumstances 
At no time were these expirations so 
licited by a salaried employe.” 


Something New 


Call for 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


PHILADELPHIA | 





a decreasing ratio to the 


The growth of the 


Leerunas eee $350,000.00 





Mayor T. B. Smith of 
Philadelphia Arrested 


A PROMINENT SURETY 














AGENT 


Stormy Petrel in Politics—This Time 
Accused By Playgrounds Asso- 
ciation’s Head 


Thomas B. Smith, Mayor of Phila- 
delphia, and an agent of the National 
Surety Company, was arrested a few 
duys ago on a charge of misbehavior 
and misdemeanor in office. The war- 
runt was sworn out by Otto T. Mal- 
iery, treasurer of the Playgrounds Asso- 
ciation and a directory of the Play- 
srounds and Recreation Association of 
America 

“Illegal, wrongful and abusive” use 
of his power in forcing the appointment 
of Edward R. Gudehus, of Merchant- 
ville, N. J., formerly secretary to Sena- 
tor Vare, to the $3,000-a-year position 
of playgrounds supervisor is charged 
in Mr. Mallery’s affidavit Gudehus, 
the affidavit charges, is “an incompe- 
tent and an unfit person” for the po- 
ition. 

Mayor Smith has been in the lime- 
light ever since he held office and fre- 
quently has been criticised by the 
Philadelphia newspapers, who think he 
is a product of unfortunate political 
conditions. He admitted recently that 
he has diverted much of the city’s 
bonding business to his own company. 


The Haskins Agency Company, De- 
troit, has written a $600,000 depositary 
bond for the Maryland 


WARN AGAINST LITTLE CLAIMS 
The extraordinarily costly outcome 
of what seem in the beginning to be 
unimportant claims is a feature of lia- 
bility insurance to which the Maryland 
Casualty has called the attention of 
agents, 
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From all indications the Liberty 
Loan Committee will surpass all pre- 
vious efforts. A. Duncan Reid, chair- 
man, said this week that the organiza- 


tion of bond sellers is bigger and more 
perfected than formerly, while the en- 
thusiasm over the Allied successes on 








Sends Venison to Insurance Men 


Charles J. Bosworth, affectionately 
termed “Charley” by his intimates, 
Coast general agent for the F idelity 
& Casualty, president of the Lagunitas 
Gun Club, crack shot and all ‘round 
good fellow, is up somewhere along 
in search 


the Canadian line, Montana, 
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COMMERCIAL CASUALTY’S WILLIAM STREET WINDOW 


every front, and the defection of Bul- 
garia from the Central Powers, has 
stimulated the bond sellers greatly. 

The literature used in the Fourth 
drive is an improvement over the 
others, and the insurance district is 
covered with posters. Some of the 
windows in the district are striking and 
attractive in their poster display. One 
of the most effective is the Commercial 
Casualty Building window, a picture of 
which is published on this page. 

. s 7 


Don’t Use Word “Etc.” 


An agent asks The Eastern Under- 
writer if the word “etc.” in a form 
written for a cafe covers liquor as well 
as cigars and cigarettes, the exact 
phraseology being “cigars, cigarettes, 
etc.” 

The general counsel of one of the 
leading companies, when asked for his 
opinion, said: “Etcetera should not be 
admitted in any proposal for or policy 
of insurance, particularly with respect 
to the description of the business of 
an assured. The agent in question may 
find that he has imposed a consider- 
able obligation upon his company for 
an altogether inadequate premium.” 

* * * 


Maryland’s Chief Philadelphia Auditor 
in France 
Newell Stone, chief auditor of the 
Maryland at Philadelphia, is now in 
France with the Red Cross. 


of big game, says J. A. Carey, of “The 
Adjuster,” San Francisco. He is com- 
pelled to go thus far in order to taste 
the product of the hunt himself, for, 
nearer home, his friends take it all 
away from him. “I, myself, was this 
year one of the happy recipients of 
his bounty, a fine piece of venison, so 
large that I found it difficult to get it 
into the pot until some one advised 
me to chop the horns off, after which 
all went well. I may, possibly, get a 
bit off the other end of the critter as 
a result of the present hunt,” Mr. Carey 
adds. 
* oe + 
A Million in Eight Months 

John Donohue, resident manager of 
the Maryland in Philadelphia, sent the 
Maryland $1,000,000 in premiums for 
the first eight months of this year. 

* * * 
Civilization’s Choice 

The Maryland Casualty inserted a 

page advertisement in Baltimore news- 


papers, the copy being written by 
Richard H. Edmonds, editor of the 
“Manufacturers’ Record.” The article 


was headed “Heaven or Hell, Freedom 
or Slavery. Which Do You Choose?” 
a a * 
Garrett Ill With Influenza 

James R. Garrett, Eastern manager 
of the National Casualty, of Detroit, 
was one of the victims of the epidemic 
of Spanish influenza. Mr. Garrett is 
expected to return to his office next 
week, 


‘@ Van Schaack Again 


Heads Safety Council 


MEETING HEL D IN ST. LOUIS 
Aetna Life Man Menened By Employes 
—His Splendid Work in Connection 


With Organization 


David Van Schaack, 
Bureau of Inspection and 
Prevention of the Aetna Life 
Company, has been 
term 


of the 
Accident 


director 


Insurance 
honored with a 
as president of the Na- 
tional Safety Council. At a meeting 
of the directors held in St. Louis, Sep- 
tember 17th, at the time of the 
Seventh Annual Safety Congress of the 
National Safety Council, Mr. Van 
Schaack was re-elected to that impor- 
tant office for another year. This is 
only the second time that a president 
of the National Safety Council has been 
continued in office for two successive 
years. 

The National Safety Council is an 
organization of employers of labor in 
every line of industry and its activi- 
ties are concentrated on the preven- 
tion of industrial accidents and the 
safeguarding of workmen. From a 
small beginning in September, 1912, it 
has grown in size and influence until 
it has today a membership of more 
than 3,700 employers in whose plants 
more than 7,000,000 workmen are em- 
ployed. 

Mr. Van Schaack has been active in 
work of the National Safety Council 
during its entire existence and has had 
a prominent part in its development. 
He was a member of the original or- 
ganization committee which met in 


second 


1912, and formed the National Council 
and became the first chairman of its 
financial committee. He has always 


been a member of the Council’s execu- 
tive committee. In 1916 he was elected 
to the office of vice-president, and in 
1917 to the presidency of the National 
Safety Council. Under his administra- 
tion the services of the Council have 
become increasingly valuable and its 


WARNING FROM JERSEY 
Uninsured Risk Must Get Sufficient 
Insurance or State Fund Agitation 
Will Grow 
The report of the Casualty Commit- 
tee of the agents’ association of New 
Jersey made a report to the convention 
in Atlantic City last week. One sec- 
tion of the report of particular interest 

follows: 

“The insurance companies have 
adopted a compulsory experience rating 
plan on automobile liability and prop- 
erty damage insurance, as of October 
1. This affects only automobile fleets. 
There will probably be a revision of 
compensation rates this winter based 
on experience. While the great dan- 
ger of a state fund has passed, the 
companies are not wholly living up to 
their agreement with the insurance 
commissioners relating to the so-called 
uninsurable risk, and they (the com- 
panies) should be warned that unless 
they are prepared to care for the haz- 
ardous risk in this state they may ex- 
pect further agitation for a state fund.” 
Another paragraph read: 

“On account of greatly increased 
earning power of employes we may 
look forward to an increase in the com- 
pensation benefits under the act, and, 
as a result of increased rates for com- 
pensation insurance there will probably 
be some agitation for a law for health 
insurance for employes in certain 
classes of business, said fund to be 
conducted and administered by the 
state.” 





influence has been greatly extended 
until it can be called a truly national 
force for industrial safety and accident 
prevention. 

Through his connection with the Bu- 
reau of Inspection and Accident Pre- 
vention of the Aetna Life Insurance 
Company, Mr. Van Schaack was one 
of the pioneers in the “Safety First” 
movement in this country. He has 
spoken in many of the large cities on 
accident prevention work, and is the 
author of several important works on 
industrial safety. 
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CHICAGO BONDING AND INSURANCE COMPANY 


WRITES the following lines of INSURANCE 
FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 
COLLISION, ACCIDENT AND HEALTH, MONTHLY PAYMENT 
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R. H. Lambert, Branch Manager, 
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10 South Street, Baltimore, Md. 


Equitable Bldg., Washington, BD. Cc. 


HOME OFFICE: CHICAGO, ILLINOIS 























October 4, 1918 


THE EASTERN 


UNDERWRITER 


8 














CASUALTY AND SURETY POINTERS 








Practically every sub- 

Residence stantial householder is a 

Burglary prospect for residence 

Insurance burglary insuranc:2 in one 

form or another, but it 
will be found that the co-insurance 
form of policy, if properly presented, 
is attractive to all classes of house- 
holders, regardless of their financial or 
social status, says the American Sure- 
ty. This form of policy will particu- 
larly appeal to the householder of 
smaller means, for the reason that it 
may be issued in the smaller amounts 
and at a considerably reduced premi- 
um, Owing to the obligation that the 
assured will buy insurance up to 80 
per cent. of the value of certain articles 
named therein,—but before endeavor- 
ing to sell this policy the solicitor 
should particularly inform himself as 
to the effect of the average clause and 
in each instance thoroughly explain the 
clause to the assured. This will save 
subsequent misunderstanding. The 
blanket policy will naturally appeal to 
the householder of larger means, but 
in soliciting the sale of this form of 
policy, every effort should be made to 
induce the assured to buy sufficient in- 
surance, not only to cover his needs, 
but to provide a premium to sufficient- 
ly compensate for the protection of the 
amount of property exposed to loss. 
Effort should be made to have the in- 
surance purchased equal at least to 30 
per cent. of the total value of the prop- 
erty exposed. In residence insurance 
the moral responsibility of the assured 
should be the subject of the closest 
attention. The physical condition of 
the premises, the general conditions of 
the household, and the number and 
character of servants employed, if any, 
should always be the subject of some 
investigation. 
* * * 
Perhaps for the first 

Effect of New time in the history 

Draft on Acci- of America, it has 

dent Insurance been forcibly brought 

home to any man 
between the ages of eighteen and forty- 
five what loss of income might mean. 

Never has the business or laboring 
man of America been so prosperous. 
Wages are the highest ever known. 
Money so easy to make. 

The announcement of the new draft 
has caused every man to stop and 
think what it would mean to him if he 
should be drafted. Remember that not 
all those between the ages of eighteen 
and forty-five will be drafted. A great 
many million will be exempt, but it 
has taught every man a lesson. If sick- 
ness or accident comes to them it 
would cause the same loss of time as 
if drafted. Use this in your next “Sell- 
ing Talk.” 

It is your duty to see every insurable 
person in your territory today, tomor- 
row or as soon as possible and secure 
their application so that they may be 
continentally protected. 

Thousands of men between the ages 
of forty-five and fifty-five will take the 
places of those drafted—they will want 
protection against loss of time as never 
before. “Don’t delay, see them today,” 
will be your working code. 

* * . 


George C. Sinclair, 


Automobile of the Chicago Bond- 
Embezzlement ing & Insurance Com- 
Bonds pany, says in that 


Company’s paper, 
“The Fieldman” that most automobile 
dealers are unable to make full pay- 
ment to the factory for the cars which 
they purchase, but make part payment 
in cash and give their note for the 
balance. As the factory generally de- 
sires the cash immediately, it is cus- 
tomary to discount these notes, and 
companies have been formed for the 
sole purpose of purchasing these notes. 














In order that these financial com- 
panies may make their investment as 
secure as possible, the cars covered 
by these notes.are protected by poli- 
cies covering all lines of automobile 
insurance. There is one feature, how- 
ever, which casualty insurance cannot 
cover, namely, theft, conversion or 
criminal misappropriation of the car 
by the dealer or with his connivance. 
It has been the habit of automobile 
insurance companies to cover this by 
a rider with the policy, but this pro- 
cedure has been declared illegal and 
had to be discontinued. The proper 
coverage is by means of a bond and 
opens a new line to bonding compa- 
nies. 

A schedule bond is issued with the 
finance company as obligee and as they 
acquire notes on the cars these notes 
are accepted under the bond. As soon 
as the note has been paid the liability 
of the surety ceases. In case of a 
claim the surety must produce the car, 
regardless of its condition, or pay the 
amount of its liability. 

There is another form of bond in 
this class which protects the dealer. 
Many cars are sold to customers on 
part cash payments, with notes to cover 
the balance. To protect himself, the 
dealer will obtain a bond to cover these 
notes, similar to the one which is is- 
sued for the finance companies. 

Many agents will find prospects for 
this business in their territory, and we 
are here to furnish all the information 
and assistance possible. 

a aE ” 
The trouble with the 

The Trouble non-producers, and 

With those who are not 
Non-Producers working to the limit 
is, they write saying 
they are approaching a period when 
quantity and quality applications soon 
may be forthcoming, says the “Federal 
Record.” If our dull minds grasp their 
ideas correctly, we note that they have 
not reached the point where such hope 
may be cherished, but are merely ap- 
proaching it. In other words, these 
lethargic representalives are not ap- 
proaching a point where quantity and 
quality applications will be assured, but 
merely where it may be hoped for, and 
even then these applications may not 
be hoped for immediately but Soon. 
“Not yet, but soon!” Such is the situ- 
ation, and such is the outlook. We can 
only advise these representatives for 
their own interests to get busy and 
we weigh our words very carefully when 
we ask them to do this. 
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Business Manager, W. L. Hadley, 402 Fast 
Fifth Street. Plainfield, \N. J. 

2. That the owners are: (Give names and 
addresses of individual owners, or, if a corpora 
tion, give its name and the name and ad 
dresses of stockholders owning or helding 1 
per cent. or more of the total amount of stock.) 

THE EASTERN UNDERWRITER ©0., 105 
William Street, New York City. 














W. E. SMALL, President 


PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,688,506.87 





BE. P. AMERINE, Secretary 




















HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. Alonze G. Breeks, Ass’t Ses. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


























HEAD OFFICE 


CHICAGO 


F. W. LAWSON 
General Manager 


Liability, Accident, 
Burglary, Boiler and 


Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 





F. J. WALTERS 


Resident Manager 
S55 JOHN STREET 


ENGLAND 














FOR 
ATTRACTIVE AUTOMOBILE 
RATE 


W. F. MURPHY & CO,, Inc. 


RESIDENT MANAGERS 


Chicago Bonding & Insurance Company 
NORTHERN NEW JERSEY 
Union Trust Co. Bldg., JERSEY CITY 


Telephone Montgomery 3283 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 











Clarence Axman, 265 Central Park West, New 
York City 

. F. Hadley, 338 Forty4+Second Street, Des 
Moines, lowa 

W. L. Hadley, 402 East Fifth Street, Plain 
field, N. J. 

3. That the known bondlrolders, mortgagees, 
and other security holders owning or holding 
1 per cent. or more of total amount vf bonds 
mortgages, or other securities are: (If there 
are none, 80 state.) 

NONE. 

4. That the two paragraphs next above, giv 
ing the names ‘of the owners, stockholders, and 
security holders, if any, contain not only the 
list of stockholders and security holders as 
they appear upon the books of the company but 
aleo, in cases where the stockholder or security 
holder appears upon the hooks of the company 

trustee or in any other fiduciary relation, 
the name of the person or corporation for 
whem such trustee is acting, is given; also 
that the said two paragraphs contain state 
ments embracing atfhiant’s full knowledge and 
belief as to the circumstances and conditions 
under which stockholders and security holders 
who do not annear unon the books of the com 


pany as trustees, hold stock and securities in 


“$2,500 FOR $1” 





To-day See, Write or Phone 


J.N.S. Brewster & Company, Inc. 
42 CEDAR STREET, NEW YORK 


(Brewster Building) 


About the new and original Conti- 
nental Automobile Personal Acci- 
dent policy sold at an annual premium 
of $1 to persons who buy a Continental 
Automobile Liability policy—It's a big 
business getter and is sold only by the 


Continental Casualty Company 


H. G. B. ALEXANDER, President 
General Offices, CHICAGO, ILL. 











a capacity other than that of a bona fide 
vwner; and this affiant has no reason to be 
lieve that ar other person, association, or 
corporation has any interest direct or indirect 
in the said stock, bonds, or ‘other securities 
than as so stated by him 
W. L. HADLEY, Business Manager 

Sworn to and subscribed before me this 24th 
day of September, 1918. 

MARGARET M. O'BRIEN, Notary Public. 
Notary Public, Kings County, No. 21, Reg- 
ister’s No. 118; certificate filed in New York 
County, Clerk’s No. 46, Register’s No. 10045; 
certificate filed in Bronx County, Clerk’s No. 2, 
Register’s No. 208. 

Commission expires March 30th, 1920 
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15 "PER DAY WILL BUY A®5O LIBERTY BOND or ®2000 “0% LIFE INSURANCE 











OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 

TOTAL DISABILITY—SICKNESS OR ACCIDENT— 

PAYS INSURED INCOME DURING DISABILITY 

PREMIUM PAYMENTS WAIVED DURING DISABILITY 

AT DEATH—FACE OF POLICY, WITHOUT DEDUCTION 

FOR DISABILITY PAYMENTS, PAID WITHIN 24 HOURS 
OF RECEIPT OF PROOF OF DEATH 


WRITE US TODAY—We have territory open and best commissions 


TEUSHINNTUNULCOTQUONOMNATOVT E:T 





Insurance Company 


Reserve Loan Life INDIANAPOLIS, INDIANA 


BUY LIBERTY BONDS---BACK UP OUR BOYS OVER THERE——BUY LIBERTY BONDS 
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